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BJIACHA TOPTOBA MAPKA SIK YUHHUK KOHKYPEHTHO{
IHEPEBAI'M TOPI'OBEJIBHOT O NIAITPUEMCTBA

T.B. KetoBa

Busnaueno ocobnusocmi 6UKOpUCManHa mMopeo8enbHuUMU niOnpUEMCmMeamu
6IIACHUX TOP20BUX MAPOK AK O0dcepela KOHKYPEHMHUX nepesde. YcmaHoeneHo
KII04068i Xapakmepucmuky KOHKYPEHMHUX nepegaz mopeoeenbHo20 NionpuemMcmad,
Wo Dopmyromucs Ha OCHOBI GNACHUX MOP2OSUX MAPOK. Bidsnaveno, wjo 6nacHi
Mop208i MapKu 6UKOPUCOBYIOMbCS AK THCMPYMEHm YiHOB0I KOHKYpeHyii i 3acio
3MEHUWIEHHsl 3ALEeNCHOCME  6I0 61ACHUKIG NPOOYKYil ni0 Mapkow eupobHuKa,
CHpUAIOms NiOBUWEHHIO PEeHMADeNbHOCMI MOP208eNbHO20 NIONPUEMCIGEA 3A60AKU
6inbuiomMy 06csi2y npooaxcy ma MeHWUM, NOPIBHAHO 3 MOo8apamu UpOOHUKIS,
8UMpamam Ha ix npocysants; CmMeopIoIoms iMiOdNC MOP208eNbHO0 NIONPUEMCIEA,
o 30i1bULYE KITbKICMb JOATBHUX 00 TMOP20BENbHO20 NIONPUEMCTNGA CHONCUBAYIS.

Knrwuosi cnosa: enacna mopeosa mapxa, Openo, mopzosenvHa mepexica,
mopezogenvie niOonpuemMcmseo, KONKYpeHmHa nepesaza.

© Kerosa T.B., 2019
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COBCTBEHHASA TOPI'OBAA MAPKA KAK ®AKTOP
KOHKYPEHTHOI'O IPEUMYIIECTBA TOPI'OBOI'O
NPEAIIPUATHUA

T.b. KetoBa

Onpedenenvt 0COOEHHOCIU UCNONL308AHUSL MOP2OBLIMU  NPEONPUANUIMU
COOCMBEHHBIX MOPSOBLIX MAPOK KAK UCMOYHUKA KOHKYDEHMHBIX NPEeUMyuecms.
Yemanoenenvr  knouegble  Xapakmepucmuku — KOHKYDEHMHbIX — NPeuMyuecms
mMope08020  npeonpusimus, Komopvie CEHOPMUPOBAHbI HA OCHOBE COOCMBEHHbIX
mopeosvix mMapok. Ommeueno, umo co6CmeeHHble Mop2osbie MAPKU UCHONb3VIOMCSL
KAK UHCMPYMEHM YEeHOBOU KOHKYPEHYUU U CHOCOO YMEHbULEHHUS. 3A6UCUMOCHIL OM
npousgooumeneli.  mMosapos,  CNOCOOCMEYION — NOBLIUEHUI) — PEHMABENIbHOCIU
mop206oeo npeonpuamusi 6razooaps Oonvuiemy o0vemy npooaxdc u MeHbWUM, O
CPABHEHUI0 ¢ MOBAPAMU  NPOU3BOOUmeNnel, pacxooaM HA UX NPOOSUICEHUE,
€O30aI0Mm UMUOIIC MOP2068020 NPEONPUSMUSL, KOMOPBIU YEeIUUUSAent KoIudecmeo
JIOSIBHBIX MOP2OGOMY NPEONPUSIIUI NOmpeoumeneil.

Knroueswvie cnosa: cobcmeennas mopeosas mMapka, 6peHo, mopeosas cenv,
mop2o8oe npeonpusimue, KOHKYPEeHMHOe NPeuMyuecmeo.

PRIVATE LABEL AS A FACTOR OF COMPETITIVE
ADVANTAGE OF A TRADING COMPANY

T. Ketova

The issue of ensuring sustainable competitive advantages for the effective
functioning and development of business entities is the subject of research by many
national and foreign scientists. One of the means of ensuring competitive
advantages, which are actively used by trade network, is its private label. The
production and sale of products under our own brand contributes to the recognition
of the enterprise and the strengthening of its position in the market.

The purpose e of the article is to determine the competitive advantages of a
trading company, formed on the basis of the development of its private labels.

As a result of the study, directions were established for ensuring the
competitive advantages of a trading company using their private labels.

Private labels are used as an instrument of price competition and a way to
reduce dependence on national brands’ manufacturers; contribute to increasing the
profitability of the trading company due to the larger sales volume and lower, in
comparison with the goods of manufacturers, expenses for their promotion; create
the image of a trading company, which increases the number of consumers loyal to
the trading company.

Keywords: private label, brand, sales network, trading company,
competitive advantage.
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IlocTanoBKa mpoGjeMH Yy 3arajJlLHOMy BHIJIAAL. 3aroCTpeHHA
KOHKYpEHIIi € aKTyaJbHOI0 TpoOieMoro uid cdepu TOPrOBEBHOIO
0i3Hecy. HepeI[YMOBOIO e(beKTHBHoro dpyHKuloHyBaHHﬁ 1 TIOAAJBIIIOrO
PO3BUTKY CYO’€KTIB TOPTIiBIi € CTBOPCHHS HHMH CTiHKHX KOHKYPEHTHHX
TiepeBar, OJTHUM 13 JDKepe SKUX € BJacHa TOProBa Mapka.

BupoOHunTBo i pearmizamis MPOAYKLii ITiJ BIACHOIO TOPTOBOIO
MapKOI0 CIIPHSE YITI3HABAHOCTI IMiIIPUEMCTBA Ta 3MIIIHCHHIO HOTO TO3HITIH
Ha pHUHKY, IO aKTHBHO BHKOPHCTOBYIOTH TOPIoBeJbHI Mepexi. I[Ipo
3HAYYLIICTh BJIACHUX TOPrOBHX MAapoOK Yy MAisUIBHOCTI TOPrOBEIBHOIO
MATIPUEMCTBA CBIAYUTH TOH (paKT, 0 KOXKHUHA TPETii TOBap, peasizoBaHul
Ha €BpPOINEHCHKOMY pUHKY, HAJIEKHUTh JO TPYNH BIACHUX TOPTOBUX
Mapok [1]. OTke, akTyaJbHHM IIOCTA€ TMUTAHHSA BHU3HAYCHHS 1 YiTKOrO
PO3YMiHHSI KOHKYPEHTHHX ITIepeBar BiJl YIIPOBa/UKEHHS BIIACHUX TOPTOBUX
MapoK TOPTOBEJILHOTO MiANMPHEMCTRA.

AHaniz ocrannix jpocaimkenp i myOaikamii. Jlocmimxyroun
npoOieMaTHKy BIACHUX TOPrOBHX MapoK, Yy HAyKOBHX po0OoTax
PO3IIAAar0ThCA INUTAaHHA Hi}IBI/IHleHHﬂ KOHKypeHTOCHpOMO)KHOCTi
TOPTOBEJIBHOT'O Hi]alHCMCTBa 4epe3 YNPOBA/DKEHHS BJIACHUX TOPTOBUX
MapoK y cKJali HemarepiajibHuX akTuBiB mignpuemcrsa (O.0. Maiiopoga,
O.®. Hikimun), sk iHHOBaMii B po3apiOHiit Toprismi (T.M. ITapamonosa,
[.M. Kpaciok), B sikocTi iHCTpyMeHTY ()OPMYBaHHS iMiJKy TOPTOBEIBHOTO
mianpuemcrBa (0.0. Ickpa, H. Kymap, S.-b. Crenkamn). Bopnouac
nuTaHHs  igeHTH(diKamil  KOHKYPeHTHHX  IIlepeBar  TOPrOBEJILHOIO
MANPUEMCTBA, 10 (OPMYIOTHCS Ha OCHOBI BIIACHUX TOPTrOBUX Mapok,
PO3TIITHYTO B HAYKOBIH JIITepaTypi HEMOBHOI MipOI0, IO JOBOIMTH
AKTYaJIbHICTh JIOCIIKEHb Y IbOMY HAIPSIMI.

Meta craTTi momsArae 'y BHU3HAUEHHI KOHKYPEHTHHX IIepeBar
TOPrOBENBHOrO MIANPUEMCTBA, CHOPMOBAHMX HA OCHOBI PO3BUTKY HUM
BJIACHUX TOPTOBHX MapoK.

Bukjiax OCHOBHOro Martepiady JdoCTiIKeHHsl. Y CydacHii
eKOHOMIYHIH JIiTeparypi HasSBHICTh BIACHHX TOPTOBHX MapoK B
ACOPTUMEHTI TOBapiB, IO pEANi3yIOTbCA, BHU3HAYAETHCS SIK BAKIMBHA
HEMaTepialbHU pecypc TOPTOBENBHUX IIiIIPUEMCTB, IO Oe3MmocepenHbo
BIUIMBAE Ha e(PEKTUBHICTh FOCTIONAPCHKOI AisUTBHOCTI [2].

Bimacia Ttoprosa wmapka (BTM, private label) mpucBoroeTbes
TOBapaM, IO BHTOTOBJISIFOTECS BHPOOHWKOM Ha 3aMOBIICHHS PO3IpiOHOI
Mepexi, sika MpocyBae iX i CBOEO TOProBorw Mmapkoro [3, ¢. 130-131].
OTxe, BIacHa TOProBa MapKa MPeICTaBICHA MPOAYKIIEI0, IO PeaTi3yeThCs
BHUKITIOYHO B MEXaxX TOPTOBEIBHOTO MiJIPHUEMCTBA, IO ii CTBOPWIIO, Ta
TOPrOBOI0 MAapKOI0, IO HAJIEKHUTh TOPTOBENBHIH Mepexi. TakuM 4uHOM,
BJaCHa TOProBa MapKa TOPrOBEJBHOIO MIiANPHEMCTBA CTa€ 3aco00M
ineHTHiKamii HaJeXHOCTI TOBapiB A0 MEBHOI TOPTrOBEIBHOI Mepexi U
mudepeHtialii ToproBeIbHOTO MiIIPUEMCTBA BiJl KOHKYPCHTIB.
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3acTocyBaHHS BJIACHHX TOPTOBHMX MapoK sIK 3ac00y KOHKYPEHTHOL
60poTHOHM 3 IHIIUMH YJYaCHUKaMH PUHKY J[a€ MOKJIMBICTH KOHTPOJIIOBATH
BUPOOHMUTBO 1 MPOJaXX TOBApiB MEBHOI TOBAPHOI KaTeropii, 10 3MEHIIYe
3aJIeKHICTh BiJl BIIOMHX MapoK BHPOOHHKIB Ta 30UIbIIye BIacHUN
MpUOYTOK  TOPTOBEJIBHOIO  MIANPUEMCTBA, a 3aBISIKH PHHKOBOMY
Ju(epeHiloBaHHIO  CHPUsi€  3POCTAHHIO  JIOSUIBHOCTI  CIIOKHMBAYiB 1
CTBOPEHHIO BJIACHOTO OpEHTY.

H. Kymap, f.-b. Ctenkamn Big3Ha4aroTh: «JIOSIBHICTH CITOKUBAYIB
— 1€ TOJIOBHUH TPHBIi BUPOOJISATH TOBAp MiJ BIACHOI TOPTOBOIO MapKoOIO.

..ToBapu BTM mepexi — 1e Te, 4oro mparHyTh CHOXKHBadi; 1e POOUTH
CHOXKMBa4iB BipHUMHU Marazuny» [4, c. 127].

BriacHa toproBa Mapka, Ha BigMiHYy BiJ OpeHIIB BHUPOOHHKIB, €
pecypcoMm, 10 TIOBHICTIO HAJICKHUTh TOProBesibHIM Mmepexi [5, c¢. 33]. Le
O3Hayae, W0 BHUKIIOYHE TMPaBO Ha BOJOJMIHHSA, KOPHCTYBaHHS Ta
PO3IIOPS/PKEHHST BIACHUMH TOPTOBUMH MapKaMH SIK 00 €KTaMU BIACHOCTI
Mae ToproBenbHa Mepeka. CrtBoproroun BTM, ToproBenbHi Mepexi
OTPUMYIOTh KOHTPOJIb HaJl BUPOOHHUIITBOM TOBapy, WOro SKIiCTIO,
L[IHOYTBOPEHHSIM 1 PO3IOIIJIOM.

Toapu BTM wmMepexi mnpeacraBieHi B Mara3uHax Iel Mepexi
€KCKJIFO3UBHO, 110 POOUTh HEMOXKJIMBUM TaK 3BaHI «IOPIBHSJIbHI MOXOIH
o MarasuHax» [6, c. 227]. 3aBasIKu bOMY JOCATAETHCS MOABIHHMI eeKT:
BUHITKOBICTh IPOJAXY B Mara3uHax MeEpeXi CTBOPIOE JIOSUIBHICTb
TIOKYIILIB TOprOBenLHiﬁ oprasi3aiii Ta HaJla€ MOXKJIMBICTb 3aMPOBAIKYBATH
THyYKe LllHOyTBOpeHHﬂ JUIsl BIIACHUX npoz[yKTlB OCKIIbKM LiHM HA HHX
HEMOXKJIHBO HOplBH}ITI/I 3 I[IHAMH HA aHAJIOTi4HI TOBapH B TOPrOBEIBHHUX
TOYKaX KOHKYPEHTIB.

BesnocepenHe po3MillieHHs] 3aMOBJICHHSI Ha BUPOOHUIITBO TOBapiB y
BUPOOHHKA JIa€ MOXIIUBICTh TOPTOBEILHUM MEpeXaM pPEeryjroBaTH LiHHA Ta
oTpuMyBaTH OinblIMK NPUOYTOK BiJl peali3amii TOBapiB MEBHOI TOBapHOI
Kareropii. BupOOHWK BHUTOTOBIIIE TOBapW M MEpPeXKi 3 MEHIIO
Map)KHHAIBHICTIO, HIK MTPOAYKIUIO TiJ BIACHOK MapKOK, 3a PaxyHOK
BIICYyTHOCTI BHTpaT Ha MpocyBaHHA ToBapy. [lo3uTuBHUE iMimK camoi
TOProBeNbHOI Mepexi ¢GopMmye JIoBipy cnoxuBadiB 10 BTM, Tomy
3 ABISETHCA MOXUIMBICTH 3MEHIIMTH BUTPAaTH Ha IPOCYBAaHHS TOBapiB,
00OMEXHUBIIH iX 32aX0aMH CTUMYITIOBAHHS 30YTY B MICIISIX ITPONAKY.

3menmenHs cobiBaprocti mpoxykimii BTM MoxkHa mocsrté y
HACINIIJOK 3aMOBJICHHS BEJHKHX TAPTii TOBapiB, peai3yloudl eQeKT
eKOHOMII Ha MacmTabax, MUITXOM OTPUMAaHHS TOPTOBEIbHHUX 3HIDKOK Bil
MOCTaYaJIbHUKIB, a TAaKOXK 32 PaXyHOK CKOPOYEHHS BUTPAT HA IPOCYBAHHS
MIPOAYKINT Ta 11 pexinaMy. 3aBIsKHM 3a3HAUYCHUM YMHHUKAM I[iHA TPOIYKIIiT
ITiJ] BIIACHOIO MapKOO MOPIBHSHO 3 IIHAMHU HA aHAJIOTIYHY MPOTYKINFO ITiJT
MapKoO0 BUPOOHHKA, SIK IIPaBIIIo, MeHIe Ha 15-20% [7, c. 796].
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C.B. Arees, O.M. KonMakoB CTBEpPKYIOTh, IIO «...BJIAaCHI MapKu
KOLITYIOTH JICIIEBIIE, TOMY IO B iX I[iHYy HE 3aKJaJieHi MapKEeTHHIOBi
Butparu. L{iHy Ha Takuii ToBap MOXXHa BCTaHOBHUTH Ha 5—10% HIDKYe, HIX
Ha 4YyXi OpeHIu, a TOProBelbHY Hal0aBKy 301JIbIIMTH. AJie TPU IIOMY
po3napiOHa 11iHa private label Bce 0JJHO BUSBUTHCS HIDKYOIO, HIJK Y aHAJIOTIB.
Bce ne no3Bomsie orpumaTn Ha ToBapax private label B 2—4 pa3u Ginbiie
npubyTKY, HiX Ha (ipMoBiii mpoxykuii» [8, c. 258].

BaxnuBicTh BHKOPHUCTaHHS BIACHHX TOPrOBUX MAapoK IOJSIrae B
MOYKJIMBOCTI BCTAHOBJICHHSI MIIIHHX 3B’SI3KiB 31 CIIO)KWBAYaMH TOPrOBENbHOT
Mepexi. ToproBenbHe MiIPUEMCTBO OTPUMYE MOKIHBICTh OE3MOCEPETHBO
BiJICTE)KYBaTH IOTPEON CIIOXKMBAUiB M OMEpaTHBHO pearyBaTH Ha 3MiHHM iX
ymono0anb, MO0 Yy4acCHO 3aJOBOJBHHTH BHMOTM croxuBauiB. OTxe,
HAsBHICTh BIIACHOI TOProBOi MAapKH € TMEepPeBaroo, «sAKa CIpHsE
(hOopMyBaHHIO IHAWBIAYaIBHOI0 HA0OPY TOBapiB mianpueMcTsy [9, c. 107].

BTM € cnocoboM [uisi BiJpi3HEHHS aCOPTHMEHTY MPOAYKIIii
TOPrOBENBHOIO MiJANPUEMCTBA B TPOAYKIIi KOHKypeHTiB. [Ipomax
toBapiB BTM nmmie uepe3 marazuHu Mepexi € OIHHMM 13 HaWKpaiux
3ac001B 301IbILICHHS JIOSITBHOCTI KITIEHTIB.

Jlinepu CBITOBMX pO3JPIOHMX MEpEeK aKTUBHO PO3BHBAIOTH BIIACHI
TOproBi Mapku. 3a ocTaHHIMHM JaHWMH miopiuHuka International Private
Label Yearbook 2019, y eBpomeiicbkux KpaiHax dYacTka PHHKY, SKY
3aiimators BTM, cranoButs 30-50% i 6inbiue [1]. IcHyroTs puteiinepu, sxi
NPOAAIOTH TOBAapH JIMILE IIiJ] BIACHOIO TOProBOIO Mapkoro. Hampuknan, y
OpuTaHChKiii Mepexxi Marks&Spenser peamizyroTbCsi BHKIIOYHO private
label, mimMenpki Marasuuu Aldi 3amoBHeHI MM BHIOM ToBapy Ha 90%, a
amepukancbka Wall-Mart, mo € HafGiBIIOI0 TOPTOBETBHOIO MEPEKEID Y
CcBiTi — HanonoBuHYy [8, c. 258].

B Vkpaini nokaszuuk private label € 3HayHo MeHIMM. 3a HaHUMU
nocrmigaunbkoi kommnanii Nielsen, wactka BTM B VYkpaini y 2017 p.
cranoBmia 11,7% B o0cArax mpomakiB TOBapiB IMOBCAKICHHOTO
moruty [10].

Cepen YMHHHKIB, IO CTPUMYIOTH po3BUTOK BTM B VkpaiHi,
JOCHTiTHAKA HAa3WBAIOTh BIJICYTHICTH [IOCBily OpraHizamii KOHTPaKTHOTO
BupoOHuITBa [11, c. 162], HU3BpKHIA piBEHBb JOBIPH IO BIACHUX TOPTOBHX
Mapok 3 60Ky criokuBadvis [12].

Oxpim Toro, BupoOHUITBO BTM MaroTe MOXIHBICTh 3IIHCHIOBATH
JIUIIE TTiIPHEMCTBA PO3APIOHOI TOPTIBI, SIKI BXOIATH O CKJIATY BEITHKHX
TOPrOBeJbHUX Mepex. [IpakTuka CBiTYUTE, IO «Y JIOKAJBHUX MEpexax, sKi
00’ennytoth 10 100 ToproBux To40K, po3BuBatd BTM Heuriguo» [13].

Pasom 3 TuM, BITYM3HSHI MOCTITHUKK BiJ3HAYAIOTH, IO HAIPSIM
private label B Ykpaini mepexuBae mepion akTHBHOIO PO3BHTKY, TOMY, 3a
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yMOBH 30€epe)KeHHS Ii€i TeH/AeHMIi, BJIAacHI TOProBI MapKH IOCTYIIOBO
3100yBaTUMYTh ~ OLTBIOIy  NUTOMY Bary B KOXHIH  TOBapHid
Kateropii [12; 14; 15].

Hocnipannpeka kommanis GT Partners Ukraine ckmana pedtunr
HAMOUIBIINX TPOJOBONBYMX PO3APIOHMX Mepexk YKpaiHH 3a KUIBKICTIO
MarasuHiB i TemrioM ix Biakpurts y I miBpiuui 2019 p. [16]. Jocmimkenns
TI0Ka3aJ1o, 0 KOYKHA KOMIaHisl (popMye TOBapHI PeCypcH 3 BUKOPHCTAHHSIM
TOBApIB IiJ] BIACHUMH TOPTOBUMH MapKaMH (Ta0JL.).

Croromni ToBapn BTM mpexacrtaBneHi Maibke B yCiX TOBapHHX
KaTeropisix: CBiXki, KOHCEPBOBaHI, 3aMOPOXKEHI Ta CyXi MPOIYKTH; KOPMHU
JUIsl JTOMAIlHiX TBAapWH, TOBapd JUIs 3[0POB’S Ta KpacH; iKW, SKi
BiJIITYCKAIOThCsl 0€3 pelenTa; TOBapy JUIs I0OMY; TOBapH Jyist aBTo [1].

«[oNoOBHOIO YMOBOIO JUIS Takoi MPOAYKIi, — HAaroJomye
A. CumopoB, — € Te, 10 BOHA NOBHHHA OYTH NPOAYKIIED MAaCOBOI0
NOMHTY, BIJPI3HATHCS BiJl aHAJOTIYHUX TOBAapiB B JAHOMY LIIHOBOMY
CerMEHTI B MEHIy CTOpPOHY InoHaiiMeHme Ha 10—-15% 1 BiamoBinatu BciM
KpUTEpisiM sikocTi» [22, c. 86].

3a pesynbraTaMu JociipkeHb Kkommadii Nielsen, ykpaiHChKI
CHOXKHBa4i BiJyIaloTh repeBary toBapam BTM y takux rpynax: Oakasis
(puc, OopommHo, mykop Ta iH.) — 78%; Momouni mpoxyktu — 70%);
KOHCEPBOBaHI Ta 3allaKOBaHI NPOAYKTH XapdyBaHHI — 68%; umcTaui Ta
MUHHI 3aco0u a1 gomy — 60%; BupoOM 3 mamepy (TyaJeTHHH mamip,
cepBeTkH Ta iH.) — 59% [23].

ToproBenbHi Mepexi, K TPaBHIO, IMO-PI3HOMY IO3HLIOHYIOTh
BJIACHI TOPTOBi MapKH 1 MPOMOHYIOTh TOBAPH MiJl TAKUMH MapKaMH B Pi3HUX
LIHOBMX CErMEHTaX — BiJl HIKYOro 0 npemiym. Peanizauis ToBapie BTM y
HIDKHBOMY IIHOBOMY CETMEHTI Jla€ MOXJIMBICTh  TOPTOBEIBHOMY
MANPUEMCTBY 30UIbIIYBATH NMPHOYTOK 32 PaxyHOK 30UIBIICHHS OOCSTIB
peamizauii npoAyKIii, y CerMeHTI BUCOKUX I[IH (IpeMiyM) — 3a paxyHOK
BHCOKOI HAIliHKH.

PasoMm 3 THM, EKCKIIO3MBHI NpeMiallbHi MapKu MOXYTb OyTH
IHCTPYMEHTOM IIiABHUIIEHHS NPUXWIBHOCTI TMOKYIIB A0 TOPTOBEIHHOTO
MANPHEMCTBA, IO TAKOXX MOXKHA PO3IIIAATH SIK JONATKOBY KOHKYPEHTHY
nepesary [24, c. 11]. Tak, Haiibineima B YKpaiHi 3a KiJIbKICTIO MaraswHiB
ToproBenbHa Mepexa «ATDB» BukopucroBye dotupu piBHi BTM, mo
Opi€HTOBaHI Ha pi3Hi IiHOBI cerMeHTH. [lepmmii (BUCOKHIA) [IHOBUI PiBEHBb
IpeacTaBIeHAN Mpoxykimieo 3 MapkyBaHHsM «De Luxe Foods & Goods
Selected», skol0 mO3HAYeHi emiTHI iMmopTHI ToBapu. IX KoMmaHis
eKCTIIOPTY€E CaMOCTIHHO, IO TO3BOJISIE EKOHOMUTH Ta (POPMYBATH HAHOLIBIIT
KOHKYPEHTOCIIPOMOJKHI miHM. HacTynmHmii piBeHb — cepenHii Iumoc — e
TM «CnemzamoBienus “ATB”». Tperiii (cepenHiil) HiHOBHUH piBEeHb —
MIPOAYKIist TOproBoi Mapku «CBost miHis», detBepTnii — TM «Pozymunit
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BHOip», TOBAapH SKOTr0 € HaiinemeBmmMMHU. OTKe, IPOIYKILS BiAPI3HIETHCS
MiX c000F0 piBHEM SIKOCTI Ta IiHH.

Tabmuis

BaacHi Toprosi Mapku HaiiGLIbIIMX 32 KiJILKICTIO Mara3uHiB

TOProBeJbLHUX MepekK B YKpaiHi®

% ) Kinpkicth
2, < TOPTOBHX
5 ]
E = o) TOYOK
= = . .
g £ £ Bnacui Toprosi
z o 3 £ g = MapKu
< g e |22 |2
5 5 | 28 |8
e =
«De Luxe Foods &
Goods Selected»,
ToB «ATb». «Crier;3aMOBIIEHHS
«ATB- «ATD express» Huinpo 1022 | 990 «ATb», «CBost
Mapxker» . .
TiHis», «Po3ymHuit
BUOIp»
«CinpIo», «[Ipemis,
«Dopay, «Premiya Select,
«Fozzy «Fozzy», .. «IToBHa yamay,
Group» «Le Silpo», Kuis 538 540 «EXTRAW,
«Thrash», «[Ipemis Pixi Tiki»
«Favore»
«Ham kpaii», «Ham Kpaity,
«Volwest «SPAR», «ITani dansy,
Group» «Ham xpait Tynex 258 248 «3epHHULIAY,
EKCIIPEC» «Apisn»
TOB TBK | «PykaBuuxay, <<i§ryxzflp;‘iil;?:>,
«JIbBiBXO- «ITix 6oxoM», JIbBiB 150 141 PajHuLD,
TIO/» «PykaBuuka S» « I,
«Canp0ay
TOB «Exo «J1oOpwuit 3Bu4ait»,
Mapxkery, Kuis 113 114 «[lepuii psim»
«EKO»
«CUMIaTHK»

*P03p0o6IIeHO HA OCHOBI y3arajbpHeHHs [16-21].

BucHoBku. TakuM umHOM, BiacHi Toprosi mapku (BTM, private
label) € omuuM 3 IHCTPYMEHTIB PO3BHUTKY TOPTOBEIBHOI MeEpPEKi.
3a pe3ynbTaTaMy JOCIIDKEHHS BCTAHOBJICHO, IO BIIPOBADKEHHS BIIACHUX
TOPrOBHX MapoK 3a0e3ledye TOPrOBENFHOMY MIANPHEMCTBY HH3KY
KOHKypeHTHHX mepeBar. BTM BHKOPHCTOBYIOTHCS SIK IHCTPYMEHT IIHOBOI
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KOHKYpEHIIii I 3aci0 3MCHIIICHHS 3aJIC)KHOCTI BiJ] BIACHUKIB MPOMYKIIT ITi]T
Mapkoro BupoOHuKa. BTM cTaroTh 3ac000M TiIBHIIECHHS PEHTaOCIEHOCTI
TOPTOBEJILHOTO ITiIIPUEMCTBA 3aBIAKH OUTBIIOMY OOCSTY MPOAAXy Ta
MEHIIIUM, TMOPIBHSHO 3 TOBapaMU BHPOOHMKIB, BHTpaTaMHd Ha iX
mpocyBaHHs. BiacHi  ToproBi Mapkm  3a0e3ledyroTh HE  JIWIIE
KOHKYPEHTOCIIPOMOJKHICTh TOBapiB IIMX MapoK, ajie i CTBOPIOIOTH iMiIK
TOPTOBEJILHOT MEpEeXi 3arajoM, Mo 30UIbIIyE KIIBKICTh JIOSUTBHUX IO
TOPTOBEJILHOTO MiANPHUEMCTBA CIIOKHUBAYIB.
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