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OCOBAMBOCTI TUITI3ALIIT CTIOKMBAUIB, AKI
OTPUMYIOIOTDb MAPKETHMHTI OBY
IHO®OPMAIIIIO 3 IHTEPHETY

IITEFEAHOBA O.O., CTAPIILIHH BHKAAAAU,
XAPKIBCbKHH HAITIOHAABHHI TEXHIYHHH YHIBEPCHTET
CIAbCBKOI'O TOCITOAAPCTBA IMEHI ITETPA BACHAEHKA

IlTocranoBka mnpoGaeMu y 3araabHOMY BUTAAAL. Tumiszaris
CHOKUBAYIB 1 CHOXHUBYO! IIOBEAIHKH € BH3HAYAABHOIO B PO3poOrLi
MAPKETHHIOBOI cTparerii, B IPUHAHATII ONEPATHBHHUX 1 (DYHKIIOHAABHHX
PIIIEHD ITIOAO IIPOCYBaHHI TOBAPY HA PUHKY.

HeBiA’eMHOIO CKAQAOBOXO YCINIITHOI AIIABHOCTI INAIIPHEMCTBA Ha
PHHKY € epeKTUBHE 3aCTOCYBAHHA CY4aCHUX 1H(OPMAIIHHUX TEXHOAOTIH.

AKTYaABHICTD AAHOTO AOCAIAKEHHS IIOAATA€ § BAKAHBOCTI aHAAI3y
IICHXOAOIIYHOI IIOBEAIHKH CITO}KHBAYa Ta BIIAUBY BIIOAOOAHB CIIO)KHBAYIB
Ha MApKeTHHIOBYy iH(oOpMariio orpumany B Mepexi IHTepHET, AAf
ITAIIPHEMCTB, TIPH

Amnaaiz ocraHHIX AOCAiAKeHB 1 myOaikariii. Mepexa lareprer,
MAIOYM  TrAODAABHHE, 1H(OPMALIHNHO-HACHYCHHUH, OICPATHBHHE Ta
IHTEPAKTUBHUHA XapaKTep, € Ha ChOTOAHIIIHIN AGHb OAHHM 3 TOAOBHHUX
AkepeA 1HOpPMALIIT IITOAO TOBAPIB Ta IIOCAYT.

Brarouennsa cmoxmBavya B IHTEepHET — cHCTEMY CYTTEBO 3MIiHIOE
[ICHXOTEXHIKY  CHOPHHUHATTA  MapkeTHHroBoi  imdopmamii, cupuse
30IABIIICHHIO ~ BHYTPIIIIHIX  KOMYHIKAIUH, fAKi  BIAOOpaKaroTbcs K
Alasoropumu  (eaexrporHa 1ornra, I1CQ), Tak 1 ITOAIAOrOBEUME
(koHMepeHLl, 9aTH) CTPYKTYPAMI.

AKTyaApHI TIpPOOAEMH THIN3ALIl CIOKHUBAYIB B YMOBaX PO3BHTKY
InTeprer-TexHOAOrIN BHKAaACHI y IpanAx Takux pueHmx, Ak: K.I'. FOmHT,
A. Kemmmmackuii, E.E. Ilponina, W.A. Autosuenko, W.J. Makuenko,
B.H. Haymos, M. Fishbein, De Valck K., J. Ajzen, A.V. Citrin, C. Cheung,
M.A. Ambaye, A. Fagerstrom, D. Begalli [1-14].

OaAHak TIpOBeAeHI AOCAIAJKEHHS HE IIOBHICTIO PO3KPHBAIOTH
COIIIOTHITH CITOKHBAYiB Ta IHCTpyMEHTapii MOMAHBOTO BIIAMBY Ha IX
ITOBEAIHKY.

®@opmyasroBanHA miselr crarri. Meroro crarri € Thmisaris
CIIOKUBAYIB, fKI OTPUMYIOTb MAPKETHHIOBY iH(OpMAINIO 3 Mepexi
Inreprer.
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Buxaap ocHoOBHOro Marepiaay AocaipxeHHa. OpHuM 3
HafiBaxABImMUX Aocaraenb 20-21 cropiuus € mepexa IaTepreT, po3BuToK
AKOI BHOCHTD PEBOAFOINIHI 3MIHHM y MAPKETHHI Ta BIIAMBAE Ha CTPYKTYPY
EKOHOMIKH B ITIAOMY.

Moxamsocti  Mepexi  IHTepHET AKTHBHO — BHKOPHCTOBYIOTBCA
IIAIIPIEMCTBAMHE AAfl PO3IIOBCFOAKEHHS TOBAPHOI PEKAAMH, BHXOASYN 3
Toro (axry, 110 93 % crokuBadiB 3BepTarOTHCHA AO IHTEpHETY KOKEH ACHB,
a 80% - mykaroTs iH(GOPMAIIIO IIOAO TOBAPIB AAf IX IpUADaHHH [3)].

Ilpy  1POMYy  MApKETHHIOBUMH  CTPYKIYPaMH  IHAIIPHEMCTB
3aCTOCOBYIOTBCA AK IICUXOAOIIYHHUI INAXIA, AKUI ITepeADAYaE AOCAIAKEHHS
3OBHIITHIX IHPOSABIB  IOBEAIHKH, aKTHBHOCTI YH  ITACHBHOCTI Al
OCOOHCTOCTI, TAaK 1 COLIOHIYHHUH, AKHH PO3LAfAAE B3AEMOALIO cyD’ekra i
indopmariii, crrocobu i 0OpOOKH 1 CHPAMOBAHICTD.

B cyvacHmxX pHHKOBHX yMOBaxX IHTETrpOBaHI ~MapKETHHIOBI
KOMYyHIiKarii e)eKTHBHO AOITOBHFOFOTHCS AHTPOIIOLEHTPUYIHOIO
iHpOPMAIIHHOIO  CTPYKIypOIO  IHTepHET,  BIAKPHBAIOYMOIO  IIEPEA
CIIOKUBAYAMH HE TIABKH MOMKAUBICTD IIBHAKOTO OTPHUMaHHSA iH(MOpMarii, a
1 CAMOCTIHOTO KOHCTPYFOBAHHSA MEAIATIPOCTOPY.

Iareprer Bucrymae Ak pimygmil (hbakTOp 3a0XOYyBAHHA HOBHX
croxuBavis, (GOPMyBaHHA X CTAAOl CYKYIIHOCTI, HAAAHHA IM CHCTEMHOL
HeobxiAHOI iH(opMarii 1032 gacoMm i MiciieM Ii OTpUMAHHS.

PexAamme  HOBIAOMAEHHS ~ MA€  MOMKAUBICTH  AICTATHCH  AO
KOpHCTyBaYa IHTEpHETy 3a YMOBM AKIIIO BOHO MICTHTb CHABHHIT
eMOLINHNN KOMIIOHEHT. TaKOIO BAACTHBICTIO BOAOAIE BIpyCHA pPEKAaMA.
Emormiss 3abesmedye MuTTEBE 1 MHMOBIABHE 3aKpIIIACHHA B I1am ATi
CIIO)KUBAY4 EMOLINHO — 3apAAKEHOI MAPKETHHIOBOI iH(OpMArIii.

B mpomeci BipycHO! KOMyHIKarii BiAOyBa€TbCA IICHXOEMOLIHHUIT
BIIAUB Ha KOPHCTyBadiB IHTEpHETY, IlepeAdda IIEBHHX IICHXOEMOLIHHUX
CTaHIB, BIAUBAIOYH Ha IX CITO}KHBYY IIOBEAIHKY.

B wmepexi lmrepmer, B sAkocti IH(OPMALIHHOIO IIPOAYKTY,
CIIOKUBAETHCA AHIIE BipTyaAbHe ysABACHHA ToBapy. Cam indopmariiamii
IIPOAYKT HE IHAKOPIOEThCA (PISHYHOMY 3HOCY, € IIEPEXIAHHM 1
KYMYASITUBHUM, TOOTO TAaKHM, AKHH MOXAHBO IIOBHICTIO 2400 YaCTKOBO
6araTopasoBO BUKOPUCTOBYBATH AAfl (POPMYBaHHA {HINX iH(MOPMAIIHHIX
ITPOAYKTIB, IIIHHICTD AKUX MA€ BAACTHBICTh HAKOITHYIYBATHCD.

Busuennro 1 posymMiHHIO TOTPEO ICHYFOUNX 1 mOTEHIIHHNX [HTEpHET
CIIO’KUBAYIB IIEBHOIO MIPOIO CIIPUAE CTpATErid BEACHHA DI3HeCy — cucremMa
CRM (Customer relationship management), fka ysABAs€ CODOIO IaKeT
IIPHKAQACHD 1 KEPYIOYHX IHCTPYMEHTIB, IIOB’f3yIOYM €AHMHOIO Oi3Hec-
Aorikoro  iadopmariiine lareprer cepeaosurre.  CRM  3abesmeuye

356



cpopMyBaHHH MYABTHKAHAABHOL KOMyHiKauii', CTBOPIOIOYN YMOBH IIIOAO
OOCAYTOBYBaHHSA ITOKYIILA B IIEBHUI 9ac i meBHOMY MicIi. Bona 3a6e3medye
npodeciifiHe KepyBaHHA CIIOKHBYHX IIPOEKTIB, IATPHUMYE OpraHi3aIiifo
ITPOIIECIB ITPOAQKY, CKAAAYBAHHA, PO3PAXYHKOBHUX OITEPAIlill 1 peaAi3yeTbes
3acrocyBaHHAM Iporpamu Microsoft Dynamics AX2012.

InTepHer—KOMyHIKAIIl  AO3BOAAIOTP B 3HAYHHX  MacIITabax
3AIFICHITH KaCTaAI3aIIIFO IIPOAYKTY (anarrTyBaHHA ITIPOAYKTY,
IIPEACTABACHOTO B IIPOAAXKY IIA KOHKPETHOIrO croxmpava). Ilia wac
KOMYVHIKAIl CIOXHBAYa IIEPEKOHYIOTb, IO IIPOAYKT BHIOTOBACHHMN
IIEPCOHAABHO AAfl HBOTO 1 33aAOBOABHAE HOIO OCOOHCTHM IIOTpeOam.
YacTkoBO I1e AOCATAETHCA BIIPOBAAKEHHAM KpayACOpcHHIY. B pesyabTaTi
BIAOyBAa€TbCA 3MiHA BHMOI CIIOKHBAYA, 3aBAAKH TOMY, IO CIIOKHBAY
[IpHIMAE y9aCThb y KOHCTPyIOBaHHI IHopMamii IIOAO TOBapy B
OHAAHHOBOMY TOBAPHUCTBI.

EdexkrusHicts BIAMBY MapkeTnHroBoi iHdopmarii Ha croxuBada
uepe3 IHTEpHET 3HAYHOIO MIPOIO  INACHAIOETBCA — 3aCTOCYBAHHAM
incrpymenrapiro comioniku. Comionika Oyaa cdopmoBana Ha 0asi
IICHXOAOTI] ~ AFOAWHH,  3aCHOBHHUKOM  fIKOl ~ IPHIHATO  BBAXKATH
mBeinapepkoro ncuxiatpa K FOmTa [1].

Bim BBIB AOAaTKOBy AHXOTOMIiFO (ITOAIA Ha ABl YaCTHHM):
PAIliOHAABHICTE (ITM30THMHICTB) Ta 1ppPaIliOHAABHICTD (IIMKAOTHMHICTD).
Ao pamioHaAbHUX (PYHKINN OyAM BIAHECCHI MUCACHHA Ta IOYYTTA, 4 AO
IppaniOHAABHUX - IHTYIINA Ta BIAYYTTA.

KI. FOnur s3ampoBaanB TOHATTA €KCTpaBepcii, AK 3aIliKaBACHOCTI
OCOOHCTOCTI AO 3OBHIIIHIX XaPaKTEPHCTHK OO’€KTy, Ta IHTpOBepci —
CHpURHATTA 00’€KTA Yepe3 IIPU3MY BHYTPIIIHBOIO MUPY OCODHUCTOCTI.

KI. IOnur BmsHaums, 1O B IICHXIII AIOAMHH AOMIHYE OAHA 3
yHKIIIH ekcTpaBepcis abo iHTpOBepCis, 1HII IPArOTh AOLIOMIKHY POAb 260
BUTHCKYIOTBCA y HecBiaome. Bim BBiIB B Teopiro HeCcBIAOMOTO BiciM
apxernmis: mucaeraa (Denken); mouyrra (Gefuhl); imryimis (Intution);
Biauyrra  (Empfinden);  cyaxenns  (Beurteilung);  parmioHasbHICTB
(Rationalitit); CHPHITHATTS (Wahrnehmung); IppaIliOHAABHICTD
(Irrationalitdt); excrpasepcis (Extraversion); intposepcis (Introversion).

ITopya 3 K.I. FOurom y KOAHCKI COLIOHIKH CTOITh IOABCBHKII
rcuxiatp A. Kemmiacpruil, akuil chopMyAroBas Teopito iHGOpPMAIIHHOTO
MeTaboAi3My — (MeTaDOAI3M — —  CYKYIHICTH  XIMIYHHX — peakIid, Ak
BIAOYBAIOTBCA B OpraHisMi AIOAMHH), AKHH IIOKAAB B ii OCHOBY IIpoliec
3aCBOECHHSA, OOPOOKH Ta 1repeAadl iHdOpMAIIil IICHXIKOIO AFOANHI.

A. KemmiHcbkuil [2] cTBepAKyBaB, IO IICHXIKA AFOAMHH TOAYETHCH
indopmaricro 1 3asexurh BIA 1 KIABKOCTI Ta AKOCTI, 4 IICHXOTHII

357



OCOOHCTOCTI € IPUPOANKEHOIO IICUXIYHOIO CTPYKTYPOIO, fKA BH3HAYAE
KOHKPETHHH BHA 1H(OPMAIIHHOIO OOMIHY AIOAHHH 3 OTOYYIOYHM
CCPEAOBHIIIEM.

TPYHT‘}7}O‘{HCB Ha pocaipkensax K. FOmnra [1], A Kemmuucekoro [2],
BUKAAQACHHUX B y3aTAABHEHOMY BHTASIAl ¥ COLUOMETPHUYHOMY IIAXOAL A.
Ayrycrunasuarore [3], Ta CyJaCHHX AOCAIAKEHHAX ITOBEAIHKH CITOJKHBAYIB
IIpH IPUAOAHHI HUMHJ TOBApiB Ta ITOCAYT depe3 Mepexy lareprer [4], [5],
[6], [7] [8], [9], [10], [11], [12], [13], [14] MOkAHBO, Ha HAIII IIOTASIA, 3pOOHTH

HACTYITHY THITI3AIFO COIIOTHIIIB CIIOKIBAYIB.

Tabauys 1
Couiornu xopucrysauis InrepHer
Coriorunn . . .
No . Inenrugpixarnia cio>xuBadin
CIIO>KHBAaYiB
1 IMAIIPUEMAMBII  [3AIOHEI cOpuiiMaTi 1 PO3IOBCIOAKYBATH HOBi  iAef,
HOBATOP ITIAXOAM 1 BUKOPHCTOBYBATH IX B ITOTPIOHIIA 9ac
BU3HAHUN  aBTOPUTET, PO3TAAAAFOYHH  IIPOAYKT, fK
.. KOMITAEKC  B32€MOIIOB’SI3aHUX  €AEMEHTIB,  MaFOYMHI
2 |cmcTemHHil Aiaep . .
CyTTEBHUI BIIAUB Ha OTOYCHHA, AKHH IIPOABAAETHCA Y
BUTAfAAl KEPYFOUIX Al
3 CyTeCTHBHUI HaB’A3YFOYHI OTOYEHHFO CBOIO AYMKy, Oe€3 0cobHcToi]
aABTpYiCT 3aIiKaBACHOCTI B ii peaisartil
4 AOCAIAHUK — AOCAIAyIOHUIIA i POPMyFOUNMii HOBE YABACHHA
CHHTE3aTOP
5 KPEATHBHII 3AICHFOFOUMI TBOPYHH IIOIIYK HOBOIO, Pa3oM 3 THM
CyBEpeH aOCOAFOTHO BIIEBHECHUIT B IIEPEBa3i CBOET AyMKHI
. CXHABHHH AO AOTPHMAaHHA (POPMAABHUX  IIPABHA,
HEAAHTHIHUN - . .
6 . IIparHyYnii 3a0CCIIEYNTH B3aEMHY BIAITOBIAHICTB yAB
rapMOHI3aTOp
IIIOAO ITPOAYKTY
7 PaAHHK - IIPOIIOHYFOYHH IIOPAAH, 3 HO3UIINT KPUTHYHOIO PO3TASAAY|
MOPAAICT iCHYFOYHX HPABIB y CYCITIABCTBI
8 yIIepeAKCHIUI 3AOHHI aHAAI3yBaTH ITOAAHY iH(OpPMAIIIO, 3 HAIEepeA
AHAAITHK BH3HAYCHHX KpUTEpIiB
9 Iy TTEBHI daxoBo amaAizyroumit iHdopmariro, 3AIOHMNA BiAdyBaTH
TEXHOKPAT HE3HAYHI 30BHIIIHI BITAUBH

* Awcepeno: cxnadero asmopom na nidemasi ysazanwiiernna pobim [4, 5, 6, 7, 8, 9, 10,
11,12, 13, 14

Koskauit comiornir morpedye B lHTepHET—KOMYyHIKALIT IAXOAY, AKHI
ITOBHICTIO BPaXOBY€ HOIO IICHXOAOIIYHY KOHCTHTYIIIO 1 BHIIAMBAIOYY 3
IIbOTO PEAKIIIFO HA 3aIIPOIIOHOBAHIE TOBAP IH ITOCAYTY.

358



BpaxyBanHA 0COOAMBOCTEH COLIOTHIIY CIIOKHBAYA TAKOXK AO3BOASE
Oro yTPUMAaHHIO B MEKaX ITEBHOI KOMEPIIHHOI IHTEpHET — CTPYKTYpH.

BucHoBkm: V3araapHeHHA TEOpiH 1H(OPMAIIHHOIO IIPOAYKTY
AO3BOAWAO HAM BHAIAMTH Taki COINIOTHIIN KOpHCTyBadiB IHTepHery, mmpum
pO3yMiHHI AKHX e(EKTUBHICTP MAPKETHHIOBHX IIPOLIECIB B  Mepeii
IrTeprer OyAe 3HAYHO IIABHINYBATHCH, LIAECIIPAMOBAHOMY CBOEPIAHOMY
BIIAUBY Ha IX TeBHI Kareropif, 3 BHKOPHCTAaHHAM IHTEIPOBAHNX
MapKETHHIOBUX KOMYHIKATIiIi.

OpienTanis Ha CONIOTHIT CIIOKMBaYa B IHTEpHET — KOMYyHIKAINAX €
HEOOXIAHOIO YMOBOIO 3aXOAIB IIpH PO3POOLH MapKETHHIOBOI CrpaTeril
IIAIIPHEMCTBA.
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Amnorais.

ITle6aroBa O.0. OcobanBocTi THIII3AII CITOXKHBAYIB, OTPHMYFOUHX
MapKeTHHI OBy iH¢bopmariiro 3 IurepHery.

B cmammi  docnioncerni  ocobausocmi - nepedaui  Mapkemutieosoi  ingpopmayii
CACKIPOHHUMY  3acobaMu — SHympiunix — KoMyikayitl, — npoananizosari — 0co6ausocri
MapKemueosux — npoyecis 6 Mepexci  Inmepren,  susnaveni  coyiomunu - cnoscusayis,
ompumyronux ingpopmayito 3 Inmeprenry, npedcmasaeni nidxoou ma ircmpymenmapii 611usy
Ha ix cHoNUSY) N06CIINKY, AK 1eobXIONI 3axo0u npu pospobyi Mapemurzosol cmpamecsi
nionpuemcemsa.

KarouoBi caoBa: munisayia cnoscusauis, Inmeprem-mepesca, coyiomun cnosxcusaya,
MapKemuo8a crpaneis.

AnBoTanusa.

IIleb6armoBa O.0O. OcobeHHOCTH  THIOH3AIHH  IOTpEOHTEACH,
ITOAYYAFOIHX MAPKETHHI OBYFO HH(popmaruro u3 Hureprera.

B omamee  uccaedosane: - ocobennocmu  nepedauu  Mapremuricosoti  urgopmayuu
CACKIPOHHBIMIU CPEOCIIBAMY  BHYMIPeHIUX KOMMYHUKayutl, npoanarusuposars: ocoderocmu
MapKkemutieossix npoyeccos 6 cucmeme Mwmeprenm, onpedenerst coyuomune: nompebumenet,
noayuarmux  ungopmayuro u3 Humepnema, npedcmasaenss no0xoder u  unenpymennt
BAUAHUA HHa UX NOMIPeOUMIENbEKOE 108€0EHIUE, KAK HEOOXO00UMBLE MeEPONPUANIUA NPY paspaboriKe
MapKenutizo80tl crpanieziis npeonpuAnIUA.

KaroueBpre caoBa: munusayus nompebumencti, Inmeprem - cems, coyuonmun
nompedUIens, MapKemiu06aa cHpanecisa.

Abstract.

Shebanova O.O. Peculiarity typification of consumeres, which receive
marketing information from Internet.

In the article the peculiarities of E-marketing information transfer by means of internal
commmunications are investigated, the peculiarity of marketing in the Internet are analyzed, the
socio- types of consumers, which receive information from the Internet are defined, the approaches
and tools of influence on their consumer bebavior, as the necessary measures in the development of
marketing strategy are presented.

Key words: consumer typification, Internet - network, consumer socio-type, marketing
strategy.
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