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VY mepion TpaHcopMamiiHUX 3pyIIeHb Ta ajganTarii 1o IwdpoBoi
CKOHOMIKM BQXIMBOTO 3HAUCHHS HAO0yBa€ HOBHH MAapKETHHTOBHH ITiJIXiI
y CHCTEMi CIHiJBHOTO CTBOPEHHs I[HHOCTI, a came — inbound mapkerwHT
(BxigHuit MapkeTuHr). [TinTBEepHKCHHSIM ITi€l JyMKU € CTATUCTHYHI JaHi, sSKi
CBiYaTh, MO BXiAHI Jimu (KIEHTH)Y CEpelHbOMY KOWITYIOTh Ha 61%
JICIICBIIIC MTOPIBHSIHO 3 BUXITHUMY Ta 3 3 4 BXIIHMX MApKCTUHIOBHX KaHANIB
KOIITYIOTh JICHICBIIE, HK OyIb -sakuil Buxinuuid kanai [1]. Came Tomy y 2019
p. 70% mignpueMcTB aKTUBHO iHBECTYBAJM Y KOHTEHT-MapKeTHHT [2], KpiM
Toro crpareris inbound MapkeTHHry € e(pEeKTHBHOIO SK Uil MapKeTOJIOTiB
Momemi B2C, tak i momenmi B2B, BiH akTHmBHO HaOyBa€ TOJIOBHHX pHC
KOPIIOPaTUBHOTO ILM(POBOro MapkeTHHTy, Tak 75% Mapketonorise B2B-
KOHTCHTY OIlHIOIOTH CBOI ITOKAa3HWKHA KOHTEHT-MapketuHry 2020 p. sk
MIHIMYM «TIOMIpHO» YCIIIIIHUMH, Y TOH ke 4ac 31% HoBIZOMIIIOTH TIPO IyKe
abo Ha/3BMYaitHO No3uTHBHI pe3ynbrati. Cepen Mapkerosorie B2C-koHTeHTY
11l MOKA3HUKU CTaHOBJIATH BiAmoBiaHO 82% Ta 34% [3].

[MinnpuemcTBa, SKi B OCHOBHOMY MOKIamarOThess Ha — inbound
MapKETHHT, €KOHOMJIATH Oijibiie 14$ Ha KOKHOMY HOBOMY MpUAGAHOMY
KiTi€eHTi, a 41% MapKeToNoTiB MiATBEPIKYIOTh, 10 — inbound MapKeTHHT
npunocuts mo3uTuBHUA ROI (Return on Investment). Bapricte KoHTEHT-
MapKeTHHTy CTaHOBHTh Ha 62% JemeBmie 3a BapTiCTh TpajULIiHHOTO
MapKETHHTY i BTpHUYi 301IbITy€ KUTBKICTB B [1].

JiiicHO, CBOTOMHI MAXiJ MAapKEeTOJNOTiB JO MPOJAXiB Ta KaHAITIB
KOMYHIKaIlii TOBHHEH OyTH TpaHc(HOpMOBaHHN Ta IPUCTOCOBAHUIA 10 HOBOI
IUQpOBOi PeaTbHOCTI, OCKUTEKU Y IIA(POBOMY CEPEIOBHIII IIIIX CHOKHBAYA
Harajye cripajb, a TOMy Ha KOXKHOMY KpOILi Z0 KyMiBJi OHJIaiH-KaHAIH
MaroTh OyTH JOCTYIHHMH OyJb-I€ Ta y OyAb-sIKH 4ac, IO € OCHOBOIO
kourergii  inboundmapkerurry.  Tepmin  «Inbound  Marketing»6yso
sanporonoBano y 2005 p. Bpaitanom XammiranoMm, (GpyHIaTopoM pecypcy
Hubspot, 30kpema aBTOp TpakTye maHy AediHiliio sSK «Oi3HEC-METO0JIOrTIs,
AKa MPUBAOIIOE KIIEHTIB IIISIXOM CTBOPEHHS LIHHOTO KOHTEHTY 1 JIOCBiny,
opieHTOBaHOrO Ha HUX» [4].YKpaiHCbKI HAyKOBIIi TaKOX aKTHBHO
po30ynoBYIOTH KOHIEMLi inboundmapkerunry, 3okpema C.b. Cemenrok ta
B.A. ®anosuu [5] cxuibHi po3risiaaT «inbound marketing» 3 Tppox TOYOK
30py, a came: SIK JJOBFOCTPOKOBY CTPATeriio, SKICHUA KOHTEHT Ta MPUHIIHII
eKCIIEPTHOCTI, BifITaK 3a IMMH €JIEMEHTaMH aBTOpU OYAyIOTb apXiTeKTypy
Merozouiorii inbound mapkerunry. OTke, CHOTOAHI, B aKTyaJbHHUX yMOBax
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PO3BUTKY HH(POBi3aLii iSIBHOCTI JIOJCH, a TaKOXK BIUIMBY Ha COLIABHO-
eKOHOMIYHI BiTHOCHHH HekepoBaHoro ¢axTtopy — mangemii COVID-19 Tta
KapaHTHHHHUX 3aXO[IiB, 3yMOBJICHMX HEI0, KJIACHIHHUI MapkeTwHT (outbound
a00 BHXIZHMIA MapKeTHHI) Ta HOro JOCHTh arpecWBHA CTpaTeris
HaB’s3yBaHHS MPOAYKTY ab0 MOCTYTH BXKE HE € e(DeKTHBHUM iHCTPYMEHTOM
npocyBannst [6-9]. CrokuBya Biama, sAki Habyna BaroMoro 3HAYEHHS Ha
PHMHKY, CAMOCTIHHO BHpILIy€E CTYIiHb MEAiaCIIOXKUBAHH, IPaBO Ha SKE HA/Ia€
came inbound marketing [10].

3 MeTOI0 pO3yMiHHsI KOMIUIEKCHOTO Xapaktepy inbound mapkeTHHry,
(dopMyIOBaHHS BEKTOPIB HOro pO3BUTKY Ta pO3poOKM # amamramii
npomno3uniii 3 immiemenTarii inbound wmapkeTHHTy OyIO pO3IIISTHYTO
BITUM3HSHI Ta 3aKOPJOHHI HAYKOBI TMIIXOAM 1O TPAHCIIOBAHHS CYTI
Jociipkenoi aedininii, i 3po0ieH0 BUCHOBOK Ipo Te, mio, o inbound
MapKeTHHI sBIsiE COOOK TaKTUYHHMN KOMIUICKC 3aXOMiB, CHPSIMOBaHHX
Ha MOLIYK Ta 3aJy4YCHHsS CIOXXKHBAYiB ILIIXOM BHKOPHCTaHHS HU(POBUX
KaHATIB 3B’S3KYy, PO3BHTOK (BHXOBAaHHS) CIIOKMBAdiB y KOHTEKCTI IiIed
MiATPHEMCTBA, KOHBEpTALis iX y JiIW, a TaKoX aHANi3 Ta ONTHMIi3aIlis
CIIO’KMBAIEKOT TIOBEIHKH.

Tobto, «inbound» MapkeTHHT MOKITMKAHUK iMCHTH(DIKyBaTH LIIX
CIIOXKMBa4a BiJl TOYAaTKOBOTO IPUBEPHEHHs IHOro /O TOBapiB Ta IOCIYT
IIPHEMCTBA Ta 3aTy4UCHHS JI0 AISUTLHOCTI Oi3HEC-Cy0’€KTa uepe3 PO3BUTOK Ta
KOHBEpCil0, a ODKe ¢ Mepuioro emizofy NpHAOaHHS, IO PO3BUTKY
JIOBFOCTPOKOBHX BITHOCHH Ta CTPATETi4HOTO TPHUBAJIOTO YTPUMAaHHS MOKYIILIB,
i, K HACNiIOK — TOOYZIOBa HOBOTO PIiBHA KOMYHIKAIIIMHUX BiJHOCHH Yepes3
OUBIX  BiX TOIH(GOPMOBAaHOCTI TOKYMI TPO MiAOPHEMCTBO JO HOrO
npornaras/y (KIFY0Be BpOKESHHs KITIEHTA BiJl «s1 3HAKO)» JI0 «51 PEKOMEHIYIO»).
Hacammnepen, edexruBHicTs iNbound MapKeTHHIY TOSICHIOETHCS TIGPMAHEHTHO
3pOCTAIOYOI0 POJLTIO (PAKTOPY B3aEMOIIOB’A3aHOCTI, SIKUI ICTOTHO BIUIMHYB Ha
KOMYHIKaliiiHy B3a€MOIII0 MK CTEHKXOJIEepaMH TOCIIOJAPCHKOTO CYO’€KTa
(kJTiEeHTamMu, MpaliBHUKaMH, TOPrOBEIbHUMHU MApTHEPaMH Ta Mpe/ICTaBHUKAMU
OpraHiB BiaJ), KOXKEH 3 SIKMX € MNpPSAMHAM YW IIOTCHIUIHHHM CIIO)KUBaueM
TOBapiB Ta MOCIYT, sSIKi MPOIOHYIOThCS KoMmaHier. [udposizaiiis eKOHOMIKH
OYEBHJIHO JI03BOJISIE 3HW3UTH BUTPATH HA B3AEMOJII0 31 CTEHKXOJIEpaMH,
HIBEJIIOBATH YW MiHIMI3yBaTH BIUIMB 0ap’€piB JUisl BUXOAY HA HOBI PUHKH,
IuBepcu(iKyBaTH HisUTBHICTD, IHTEHCH(IKYBAaTH PO3BHTOK TOBAapiB Ta IMOCIYT
Ta CKOPOTUTH TepMiHM (DOpMyBaHHS OpeHIy HiJpueMcTBa. Y IBOMY
KOHTEKCTi inbound MapkeTHHT iHTErpye ZOCTYII A0 CHOKHMBaYa JCNapTaMEHTIB
MIIpUEMCTBA:  BUUIUTy MapKeTHHry, 30yTy, MeEHemKepiB 3 poboTu 3
KJIIEHTaMH, TPAIiBHUKIB, SIKI T€HEpYIOTh NPUOYTOK ITIIPUEMCTBA, BiJUILTY
00CITyroByBaHHs KJI€HTIB, JENapTaMEHTy aJMIHICTPYBaHHS Ta MiJTPUMKH,
BHKOHABYOTO Ta OIIEPaTUBHOTO KEPIBHUIITBA KOMIIAHIi.
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PEKJIAMHA KAMIIAHIA SIK IHCTPYMEHT MOJIA®IKAIIII
MMOBEJAIHKH IMOKYIIIIB

YUmias I'.JL., kaHA. €KOH. HAYK, JOIL.
leBuyenko K.B., rp. MP3-30m
epoicasnuil 6iomexnoro02iuHUIlL YHIsEpCUmem

VY ¢okyci cydacHHX KIIIEHT OpPIEHTOBaHMX KOHKYPEHTHHMX CTpaTerii
TOPTrOBEJbHUX MIANPUEMCTB IMOcTae JroauHa. Jlenmami OumbImoi BaroMocTi
HaOyBae TeEpCOHAN3allisl BIACHUX TMOCIYr 1 KOHKYPEHTHHX IepeBar
I IIPUEMCTB TOPTIBII IUITXOM iH()OPMYBAHHS CIIOXKMBAUYiB PO MOXKIIMBOCTI
npunOaHHs ToBapiB. PexaMyBaHHS TOBapiB Mara3nHaMH, 30KpemMa )KiHO4oro
OJIITY, € HaHII€BIIMM IHCTPYMEHTOM Moju(iKamii MOBEIHKH IOKYIIIIB,
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