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BUKOPUCTAHHSA IHOOPMAIIMHO-KOMYHIKAIIMHAX
TEXHOJIOI'T, CRM-CUCTEMH TA ABTOMATH3AIII
Y COEPITOTEJBHO-PECTOPAHHOI'O BIBHECY

Cy4yacHuii pPO3BHTOK €KOHOMIKH CYIPOBO/DKYETHCS aAKTHBHHM
BIIPOBA/DKEHHSIM DPI3HUX iH(pOpMaliiHO-KOMYHIKalliHHUX TEXHOJNOTiH B
pi3Hi cdepn HapoOmHOro rocroAapcTBa, B TOMY 4HCHi 1 B cepy Mmocmyr.
Bukopucranns iHdopmaniitHO-KOMYHIKalliiHUX TEXHOJIOT1H B YIpaBIiHHI
rOTENIbHO-PECTOPAHHUMH KOMIUIEKCAMHU BiJIKPHBA€ BEIHYE3HI MOXKIUBOCTI
PO3BUTKY  TEXHOJOTIYHMX MPOIECIB, [IO3BOJNSE  TOTOMKYBATH il
CMiBPOOITHHKIB 1 IPUIMATH CIIJIBHI PillICHHS.

PozBuTok  cdepu  mOCHyr  roTENBHO-PECTOpPAHHOrO  Oi3Hecy
CYIPOBO/DKYEThCS. CTPIMKHAM  BIIPOB/KEHHSM PpI3HHX iH(OpMaIliiHO-
koMyHikaniiiaux texnonoriii (IKT), mo crpusic po3BUTKY TEXHOJOTTYHUX
NIPOIIECIB, JI03BOJISIE MOTOJHKYBATH JIii CHIBPOOITHHKIB 1 MPUIIMATH CHUIBHI
yrpaiinceki pimeHHs. [KT copusiioTh CTBOPEHHIO CHCTEM yHpaBIIiHHS
TPYIIOBUMH PECYPCaMHU, SIKi OXOILTIOIOTH BCI PiBHI MEHEIDKMEHTY.

BaxnuBa ponb B YNpaBIiHHI TIEPCOHANIOM BIJIBOJMTHCS IHTEPHET-
TEXHOJIOTIH, CrHeliati30BaHOro MporpamMHoOro 3abe3rnedeHHs. 30UTbIINTH
koe(ilieHT KOpucHOI Iii B poOOTI 3 KIi€HTaMH MOXHA TaKOX uepe3
Brposamkenust cuctemu CRM (Customer Relationship Management —
YIpaBJIiHHS B3aEMOBIJHOCHHaMHU 3 KiieHTamu). Lle 3aci0 ympaBiiHHS
J03BoJIsIe€ (DiKCYBATH B3a€MOIiT CIIBPOOITHHKIB 3 KJIIEHTAMHM, PO3IIMPIOBATH
MOXIIUBOCTI OTPHMaHHSI JOXOMYy 1 IiJIBUIYBATH JIOSUTBHICTh KITI€HTIB.
lonoena mera IKT, crparerii CRM i aBromaruzamii pobo4nx Miclb B
roTensx 30imbHmIeHHS OpuOYTKOBOCTI  Oi3HeCcy duepe3  IIiHHICHHH,
KII€HTOOPIEHTOBAaHMMA TMIAXiA 3 BHUKOPHCTAaHHAM KOHTPONIHTY Ta
PEeIHKUHIPUHTY.

Hoennyroun B po6oti IKT, mMapkeTuHr, mpomaxxy IOCIYT, CEpBic,
CHiBpOOITHUKY HAIlJIEHI Ha TONepemKyBajdbHE OOCITYroBYBaHHS KII€HTA.
BrpoBamkenas moBHomiHHOr0o CRM-cuctemMu crnpusie  pO3MIMPEHHIO
KIII€HTCHKOI 0a3W, MOHITOPUHTY, TIiABHUIICHHS JIOSUTBHOCTI, BIIPOBAKEHHIO
MOTHUBAIli1, 3MEHIIIEHHS KiTBKOCTI MPETeH31H, KOOpAMHALIT B3aEMOIINA Mik
T IPO3AiTIaMHL.

[pmnauerrs CRM — HajgaHHAI MEXaHI3MIB  €(QEKTHBHOTO
BUKOPHCTAHHS HAKONMYCHWX 3HAHb NEPCOHANY JUIS TOOYHOBH Oi3Hec-
MIPOIIECiB, TIOB’SI3aHUX i3 3aJOBOJICHHAM IOTPeO KIIEHTIB 1 JTOCATHCHHSIM
6i3Hec-miinet kommanii. [lpmHmmmamum crpaterii CRM  €: cTBOpeHHA
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BUPOOHMYMX  BIHOCWH,  3aCHOBaHMX Ha  JIOSUIbHE  CTaBJICHHS
CHiBpOOITHHKIB; BIPOBA/PKEHHS CTAaHAAPTIB 1 CHCTEMH MEHEIKMEHTY
SIKOCTI B ITpoLeC OOCIYroBYBaHHSI KIII€HTIB; ONTHMIi3allis TEXHOJIOTIYHOTO
mporecy. CrenianpHa miaroropka B odimacti CRM-ctpaterii Hamigroe Ha
MOIyJdbHE HaB4YaHHA TnepcoHany. Ilpakrtuune Buxopucranus IKT B
TOTENFHO-PECTOPAHHOMY KOMIUIEKCI Tependadae OXOIUICHHS HHMH BCiX
T APO3LTIB Uepe3 aBTOMATU3ALI0 POOOUYHX MICIIb.

B pamkax indopmaniiino-koMmyHikaniiiHux texuonorii CRM — e
3aci0 ympaBiHHS BiJHOCHMHAMHU TIEPCOHAY 3 KIIE€HTAMH, IO JO3BOJISIE
opraHizamisM (iKCyBaTH iX B3a€MOIis, MAaKCHMAaJIbHO PO3IIUPIOBATH
MOXIIMBOCTI ~OTPUMAaHHS JIOXONy 1 TIi/JBUINYBaTH OpTraHizaumidHy i
HOPMaTHBHY JIOSTBHICTb.

[oennanns IKT, CRM-crparerii 1 aBromaru3auii pobouux Miclb
MO’KHA BBa)KATH CHHEPTreTUYHHM OpraHi3aniiHO-eKOHOMIYHUM MEXaHi3MOM
YIIPaBJIiHHS MIEPCOHAJIOM Ta B3aEMOJISIMU 3 KITIEHTAMHU.

Ane cnig nmam’sataty, mo cama CRM-cucrema He kepye 0i3HecoM,
BOHA JIMIIE MIATPUMYE 1 CTUMYIIOE PO3BUTOK €(PEeKTHBHHX Oi3Hec-
TEXHOJIOTIM, TOJIOBHA BeAyda pOJIb BIJBOIUTHCS  KOMIIETEHTHICHOT
JisIBHOCTI MepcoHany. HaB4aHHS mepcoHany NPHUKIAZHOrO MPOrpaMHOro
3abe3neueHnss CRM nepenbayae HasiBHICTD TIEBHOI (ijiocodil Ta KynbTypH
BiJTHOCHH, HaPI’)KHUM KaMEHEM SIKUX € KJIIEHTO-OpPIEHTOBAHICTh 1 I{IHHICHUI
X1/ 10 BCIX NPOIECiB opraxizaiii.

HaiiBaxxnuBimMM  OpraHi3aliifiHO-€eKOHOMIYHUM  IHCTPYMEHTOM
yIpaBiiHHs nepcoHanoM B cepi cepicy € IKT, siki 103BONSATH:

— TOEIHYBATH IUIHLOBHMA, CHCTEMHHH, (DYHKIIIOHATBHUM, I[IHHICHUI
X1/ B YIIPaBJIiHHI IEPCOHANIOM 1 HaJIaHHS TIOCTYT 1 CepBicy;

— 3acrocoByBatu crpaterito CRM sik edeKTUBHHI IHCTPYMEHT MpU
(opMyBaHHI KJIIEHTYPHHUX BIJHOCHMH 3 BHKOPHCTaHHSIM aBTOMAaTH3allil
po6OoYHX Miclb CHiBPOOITHHUKIB TOTEIEHOHO-PECTOPAHHIX KOMILIEKCIB.

IIpaktuune BukopucranHs IKT B rorenbHO-pecTOpaHHOMY
KOMIUIEKCi Tepembadae OXOIUIEHHS HHMH BCIX TIIPO3AUTIB yepe3
ABTOMATH3AIII0 POOOYNX MiCIh.

Taxum unHOM, IKT, CRM-cTpaTeris i aBTomMaTu3altisi poOOYHX MicIb
— IIe OpraHi3amiiHO-eKOHOMIYHI MEXaHIi3MH YIIPaBIiHHSI IEPCOHAIOM 1
B3aEMONISIMH 3 KIIEHTAaMH depe3 pPEimKHHIPHUHT  Oi3Hec-TpoIleciB,
CIpsMOBaHA Ha IITPUMKY PiBHS KOMIIETEHTHOCTI (PaxiBIlf, IIO BpaXOBYe
MIOBE[IHKOBI OCOONMMBOCTI IIOAWHH 1 HOrO 30aTHOCTI KOMIIEHCYBaTH
TTIOMIUJIKH, TIOB’s13aHI 3 MOXIIMBOCTSAMH 1 OOMEKEHHSIMH 1 pO3paxoBaHi Ha
PO3paxyHKOBY, OpraHizaliifHy, IOTOYHY, EMOLIHHY JOSIIbHICT IIEPCOHAIY.
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