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3MICT I TUITIOJIOT'IA .
KJIIEHTOONEHTPUYHUX IHHOBAIIN

OnmHUM 3 TIepPCHEeKTHBHUX HaNpsMiB MOJAJIBLIOr0 PO3BUTKY Oi3Hec-
KOHCAQJITHHTY € KOHCYJIBTYBaHHS 3 CepBic-An3aiiHy, 30KpeMa BUKOPHUCTaHHS
1i€T METOIOJIOTT [T POCKTYBaHHsI KIIIEHTOIICHTPUYHUX 1HHOBAIIIH.

TepMiH «KIIIEHTOUEHTPUYHI 1HHOBALI» LIMPOKO IMpPEJCTaBICHUN B
iHO3eMHill HayKoBiif JiTepatypi. Pi3Hi aBTopH, Taki sk Euchner (2004) [1],
Zahay Ta Griffin (2004)[2], Desouza Ta in. (2008)[3], Steinhoff Ta Breuer
(2009) [4], Romero Ta Molina (2015)[5], Schaubmair (2017) [6] Tta
Zajkowska (2017) [7] Martinelli (2018) [8], Matriano & Rahman, Khan
(2019) [9], HaBomATh pepakuifiHO  pi3Hi, ane 3MICTOBHO TOTOXKHI
BU3HAYCHHS. B)XKHMBalOThCA Pi3HI AHIJIOMOBHI TEPMIHH, IO YCKJIAIHIOE
YCBIZIOMIICHHSI HasBHMX pO3p000K, 30Kpema: customer-driven innovation
(imHOBaIlil, KepoBaHi cHoxkuBadeMm), customer-oriented innovations
(xmieHToopieHToBani iHHOBaIl), customer focused innovate (iHHOBAIIIi,
choKycoBaHI Ha KIIi€HTi), innovate customer-centric (KJIi€HTOIEHTPUYHI
igHOBaril) Tomo. Lle TepMmiHONOTIUYHE PIZHOMAHITTS BiAA3EPKAIIOE Pi3HI
ITiAXO/TU Ta €TaIli PO3BUTKY KOHIIEMIII{ KIII€HTOIIEHTPUIHOCTI.

Basyrounce Ha Ccyd4acHMX HanOaHHSA Teopii IHHOBAId Ta
y3arajJbHIOIOUM HasiBHI HAlPAIFOBaHHS, MOKHA 3alpOIIOHYBaTH HACTYITHY
THUIIOJIOTIIO KIIIEHTOLGHTPUYHHUX IHHOBAIIIH.

1. 3aje)KHO Bif TaKTHKH 3AIHCHEHHS — BIAMOBIIHO JO MPOIMO3MIIIN
Strategy& ta PwC y 3Biti [10] OpOMOHYEThCS PO3PI3HATH TakKi THITH
KJIIEHTOIIEHTPUYHUX 1HHOBAIIIH:

— npoakmueni  —  PO3POONIOIOTBCS ~ Oi3HEc-OpraHizamissMum — —
«uykauamu nompebd», sSKi HAMararoThbCsl MEPUIMMH BHUBECTH Ha PUHOK
HOBHUII NPOJYKT a0 MOCNyTy, 00 3aJ0BOJLHUTH HE33J0BOJIEHI MOTpedH
kmientiB. 1li Oi3Hec-opraHizamii JOKIaJar0Th 3HAYHI 3yCHIUIL, 100
PO3BHHYTH ITTHOOKE PO3YMiHHS MOTPEO KIIEHTIB 1 CKOPUCTATHCS TIEPEBAror0
«IEPIIONPOX AL,

— peakmueHi 3JIACHIOIOTBCS OPTaHI3AISIMU  «YUMAYAMU PUHKYY.
Bigcrexxyroun pHHOK 1 CTBOPIOIOYM IIHHICTH IIJISIXOM IIOCTYIIOBOTO
BIIPOBA/DKCHHS 1HHOBANii B iCHYIOWI NMPOAyKTH abo mociyrw, Ii Oi3Hec-
oprasizaiii HaMararoTbcsi OyTH MBUIKAM IPYTHM HOCITIJOBHUKOM.

2.3a0eKHO  BiM  IIBOBOIO  COPSIMYBAHHS  IHHOBAmii 10
KIII€EHTOLIGHTPUYHUX, HAa HaIl TOIJISAN, MOKHA BigHectw 6 i3 10 TumiB,
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3anponoHoBaHWX KommaHiero Doblin (migpo3min Deloitte) sx Cranmaptu
IHHOBAIIi#l 3aJIe)KHO Bifl CTYNIEHS iX BiIMAIEHOCTI BiJ KiHIIEBOTO CIIOXKMBada

[11], a came:

2.1.Cnpsamosani na edockonanenns | IIpoayKT Ta HOro XapakTepUCTHKH

npodykmy («3akynicniy innosayii) | Exocucrema IpoLyKTy

CepBic mpoayKTy

2.2. Cnpsmosani Ha nokpawenns | Kananu npomaxy

Kaienmcoko2o 00c¢eidy («Innosayii | Bpena-inHoBamii

HA CYeHiy) 3any4eHicTh B )KUTTS KJII€HTa

3. 3aNeXHO BiA 3aydeHOCTI KIIEHTIB JO iHHOBALIHHOTO IIPOLIECY
BHOKPEMIITIOTHCS TaKi TUIH KIII€HTOIICHTPUYHAX IHHOBAIIIH:

— 3alydeHHS KIi€HTa SK JpKepena iHpopmamii — (customer
involvement as an information source (CIS);

— KIEHT 3aJydYeHHs SK CiBpo3poOHHUKiB (customer involvement
as co-developers (CIC);

— 3amydveHHs KIi€HTIB sk HOoBaTOpiB (and customer involvement as
innovators (CIN).

BuokpemiieHi migxoaw 10 3IiiCHEHHS iHHOBAaIil, MalOTh CYTTEBI
BIIMIHHI XapaKTepPUCTUKH (MPOBIAHUI CyO’€KT, CTYIiHb 3alydYCHHS
KIIIEHTIB; pONb OpTraHi3alii, CTYHiHb KOHTPOJIO, CTYIiHb KOOPAWHAIIT,
KPUTHYHHY IHHOBaLiWHWI eTam, IMpiOPUTETHE CHPSMYBAaHHS IHHOBAIIH,
KpUTHYHI TiepenymoBu BrpoBapkeHHs) [3,8,9]. Xoua B ycix Bumajakax
moTpeOu Ta OUIKyBaHHS KIIEHTIB JIe)KaTh B OCHOBI IHHOBALlIHHUX TPOIIECIB,
CIIOXKHMBAYi 3ATyYeHi 10 HUX 3 Pi3HOIO IHTEHCUBHICTIO Ta Y Pi3HUH cImociO.

BimnmoigHo mo mocmimkenns Anna Cui (2015) [12] BuokpemireHi
(dopMHU pI3HATBCS  CITOCOOOM BHWKOPHCTaHHS 3HAaHb KIIE€HTIB 1, TakKuM
YMHOM, Ha HUX IO-PI3HOMY BIUIMBA€ NPUPOJA 3HAHb KIIEHTA, CTpaTeris
YOpaBIiHHA 3HAaHHAMH (GipMHU Ta OpraHizaliifHa MiATPHIMKA.

VY3aranpHIOIOUM MPOAaHAIi30BaHy HAYKOBY JTepaTtypy Ta BIAacHi
pO3pOOKH, MOJXKHa 3alpolOHYBaTH HACTYIIHE aBTOPCbKE BH3HAYCHHS
TIOHSTTS «KJIIEHTOIICHTPUYHI 1HHOBAII» — PI3HOMaHITHI 3a CBOIM IIJILOBUM
CHpAMYBaHHAM (IIOKpAIIEHHS TMPOAYKTY UM KII€HTCHKOTO JIOCBiXy)),
TAaKTHKOIO 3IHCHEHHs (IIPOaKTHBHA YHM PEAaKTUBHA) Ta IHTCHCHBHICTIO
3aJy4eHHsl KJII€HTIB 0 iHHOBamiiHOTrO mpouecy (Ais, 3 Ta BiJ KIi€HTa)
BHIM IHHOBAIiH, SIKi BHXOIATH 3 TPIOPUTETHOCTI IHTEpeciB Ta moTped
KIIE€HTIB Ta NparHyTh 3a0e3nednTd TpaHcopMalilo opraHizamii B
KIIIEHTOLIGHTPUYHY, TOOTO OpraHisamilo, sika CTaBUTh KIIEHTIB B IEHTP
0i3Hecy Ha ycix piBHAX (kopropartuBHa (itocodiss Ta KyJabTypa; CTpaTeris
Ta TaKTUKa, Oi3HEC-MOJenb, Oi3HeC-TpoIleCH, HaBYaHHS Ta MOTHBAILS
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mepcoHany Tomo). HesamexHo Bim BHAY Ta OCOONHMBOCTEH 3MiHCHEHHS
KII€EHT  Bifirpae  akTHBHY  pOJb B TIpomeci  TPOEKTYBaHHSA
KIIIEHTONICHTPUYHNAX 1HHOBAIil Ta € JDKEpelIoM Ta yJ4acCHHUKOM TeHeparlii
11ei X IHHOBAIH.
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