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MAPKETI/IHFOBI"KOMYHIKA__I_[Ii B YMOBAX
OMHIKAHAJIBHOI B3AEMO/III HA PUHKY B2C

H.B. IIpockypnina

Jlocniooiceno mapkemuneosi KomyHikayii nionpuemcms po30pioHoi mopeieii.
Toxasano, wjo omuikananvha cmpamezis 3aemodii na punky B2C eusnauae tiozo
MYIMUKAHATLHY CMPYKMYpY KoMmyHikayiu. Posensmymo peanizayilo Komniexcy
MapkemuHzy 3a Ppi6HAMU 6OPOHKU Npooadxcie. [[na nioguujenns KoHeepCiuHoCmi
PO3MIWeHHSI pEeKIaMU 3aNpONOHOBAHO BUKOPUCIMOBYBAMU 000AMKOGI MOICTUBOCIT
incmpymenmia i cepéicis, 6ubyo0ogyeamu cyenapii 63acmodii 3i cnorcugayamu.

Knrwuogi cnosa: mapkemunzo6i Komyuixayii, po3opiona mopeiens, 60poHKa
npoOaiCie, OMHIKAHAILHA 63AEMO0Is1, IHmepHem-mapremune, punox B2C.

MARKETING COMMUNICATIONS IN THE CONTEXT
OF OMNICHANNEL INTERACTION IN THE B2C MARKET

N. Proskurnina

The article is devoted to the study of marketing communications of retail
enterprises in terms of omnichannel interactions. Omnichannel marketing strategy is
based on the use of modern cognitive and information technologies. The main
contradiction between strategy and marketing transformation is the achievement of
long-term competitive advantage in a changing digital ecosystem and environment.
The development of new technologies and channels of marketing communications
allows to build an omnichannel system of interaction, which is characterized by the
integration of several channels to create effective and consistent communication
with the consumer, to cover the target audience with all possible communication
channels. The omnichannel strategy of the retail enterprise determines its
communication structure in the implementation of the marketing complex at the
levels of the sales funnel: brand knowledge, trust, interest, target action, loyalty. A
different approach at each stage of the sales funnel is required by the consumers.
The funnel implements the process of constant communication with the brand in
several stages. The composition and number of these stages depend on the target
audience, the range of goods, services and tasks facing the company. The main
metrics of effectiveness at the first stage of attracting users are recognizability and
interest in the brand. Video advertising can affect brand awareness, and a strong
brand increases the number of brand searches. To increase the convertibility of
video placement, accurate media targeting, contextual advertising, it is necessary to
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use additional capabilities of tools and services to work with metrics, CRM-base,
build scenarios, interact with users and measure the effectiveness of
communications at all levels of the sales funnel. Retailers use other tools and
services to implement omnichannel marketing strategy. Among them: transfer of
data of offline sales for their joint use during online sales, targeting,
geosegmentation, analytics. The introduction of omnichannel interaction allows the
retailer to build effective channels of communication with the consumer, ensuring
his long-term loyalty.

The results of research can be used in further scientific and applied work to
develop a marketing plan for omnichannel interactions.

Keywords: marketing communications, retail trade, sales funnel,
omnichannel interaction, Internet marketing, B2C market.

MocranoBka mpobéjaemu y 3aranbHomy Burasai. Crpareris
OMHIKaHAJILHOTO MAapKEeTHHIY IPYHTYEThCS HA 3aCTOCYBAHHI CyYacCHHUX
KOTHITUBHUX Ta  iHQOpMamifHMX  TEXHONOTIH Ui  JOCSTHEHHS
MapKETHMHTOBOI METHM Ha I[UIbOBOMY pPHHKY, peai3alii KOMIUIEKCY
IHTePHET-MapKETHUHTY, OLIHKMA BUTPAT 1 pe3yJbTaTiB B yMOBAaX BUKJIMKIB Ta
3MiH 30BHIIIHBOTO cepenoBuia mianpueMcrBa. OCHOBHA CYIIEpPEUYHICTbH
cTparerii i TpaHcopMallii MapKeTUHTY — [i€ AOCSATHEHHS TOBFOCTPOKOBOI
KOHKYPEHTHOI IIepeBard B yMOBaX MIHJIMBOI HU(PPOBOI €KOCHCTEMH 1
30BHIIIHBOTO cepenoBuma. Came 1€ 3Mymlye OUIBIIICTh KOMHaHIH
CTBOPIOBATH THYYKi Oi3HEC-TIPOIECH, CHUCTEMH YIPABIIHHSA, PO3pOOISITH
VHIKaJIbHI, CKJIQJIHOBITBOPIOBaHI KOHKYPEHTaMHU CTpaTerii OMHIKaHaIbHOI
B3aemonii. Ilpobnema ¢opmyBaHHS MapKETWHTOBUX KOMYHIKalliii Ha
CIIO)KMBYOMY PHHKY B YMOBaX OMHIKaHAIBHHX B3a€MOJIN y TAKHX yMOBax
aKTyaJi3yeThCsl JUIS BCIX IMiIIPUEMCTB PO3APIOHOT TOPTiBIIi.

AHani3 ocraHHiX [gocaikeHb i myOaikamiii. MapkeTuHroBi
KOMYyHIKalii CTajaW IPEeAMETOM JOCTI/DKEHHS 0aratbOX YYeHHX Ta
MPaKTHKiB, 30kpema . Biktopa, ®@. Kotnepa, T. Oxnanzuep, M. Oknanzepa,
€. Pomara Ta in. [ludposa tpancdopmanis cnpsimyBaiga HaAyKOBY JTYMKY B
HampsMi  JOCHIDKEHHS  IHCTPYMCHTIB  OHJIAWH-KOMYHIKaIlid, IO
BijjoOpaxeHo y npausx A. I'aBpikosa, B. [laBumoa, M. denoposa [1],
O. Iixyk [2], O. ITramenko [3], d. Suroka [4], C. Eryigit [5], C. Gibson
[6], J.J. Lépez Garcia, D. Lizcano, C.M. Ramos, N. Matos [7], D. Owen
[8]; ix ocobmmBocteit y posapibuii Toprieimi — po3pobku O. Kot [9],
B. Tanrokosoi [10], O. Ipsako [11], P. T'mecca [12], H. CaBunpkoi [13]
Ta iH.

[lpore  pe3ynprarn  BUBYEHHS  ONMyOJNIKOBaHMX  Tpamb 1
MapKETHHTOBOI MNPAaKTHKH MiATBEPKYIOTh HEIOCTATHE BUCBITICHHS
OCHOBHUX ITATaHb, TIOB’SI3aHNUX 13 MMOETHAHHAM IHCTPYMEHTAPIIO Ta 3aX0[IiB
MapKeTHMHTOBHX  KOMYHIKallii 13 ~ cy4acHUMH  iH(pOpMaIiifHUMU
TEXHOJIOTISIMH.
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MeTo10 cTaTTi € JOCHi/DKEHHS MAapKeTHHIOBUX KOMYHIKaIii
TOPTOBENBHUX MiIIPUEMCTB 13 O3UIII OMHIKaHAILHOTO MiJXOTY.

Buxnaa ocHoBHOro Martepiaxy mocaimkenns. M. Jlesi crparerito
po3apiOHOT  TOpriBiai BU3HA4Yae SK CYKYIHICTh TPbhOX CKIAJOBHX:
1) minboBoro  puHKy; 2) GopMu  TOpriBmi; 3) METOMIB MOCSTHEHHS
i MATPUMKH KOHKYPEHTOCIIPOMOXKHOCTI KommaHii [14, ¢. 118]. 3 ormsiay Ha
miaxig M. JleBi, OMHIKaHaJIbHY CTpaTerir0 Mara3uHy BHM3HAUYalOTh Taki
cKkiazoBi: 1) IIIbOBUH PUHOK — 1€ CErMEHT PHHKY, Ha OOCIyroBYBaHHI
SKOTO TOProBe MiJNPHUEMCTBO IUIAHYE CKOHIEHTPYBaTH CBOI pECypcH;
2) hopmu — onnaiiH (iHTepHET-TOPTiBIs) i odaiiH (TpamuiiiiHa TOPTiBIs)
— po3npiOHOT TOpriBii, SIKI IJIaHYE BUKOPHCTOBYBATH IIiJNPHEMCTBO
JUIS 33JI0BOJICHHSI TIOTPE0 LIIbOBOTO PHHKY, SIK CYKYIHICTh IHCTPYMEHTIB
MapKeTHHT-MIKCY, crennpiqHoro Juisi po3apiOHoi TopriBmi; 3) mMeronu,
MOJIeNIi, MPOLIECH, TEXHOJOrii KOMYHIKAalliif, JOCATHEHHS 1 MiATPUMKHU
KOHKYPEHTOCIIPOMOYKHOCTI, Pe3yJIbTaTHBHOCTI 7} e(eKTUBHOCTI
pO3apiOHOrO MIiANPUEMCTBA B YMOBAaX OMHIKAHAIBHOCTI (iHTerparii
odnaliH-poiaXiB 3 IHTEPHET-MAPKETUHIOM) 1 MIHJIMBOI IU(POBOI
€KOCHUCTEMH.

OMHIKaHAJIBHICTh — 1€ OJHOYAaCHE BHUKOPHCTaHHS DPI3HMX KaHAJIB
KOMYyHiKalii 3 KJi€eHTOM (Mara3wHW, IHTEpHET-Mara3uHu, MOOUIbHI
JIOJTATKH, BeOCAWTH TOINO), IO Tependadae HasBHICTh €IWHOI CHCTEMH, B
AKil BeIyThCs, SMIHIOIOTBCS 1 MOIIMPIOIOTHCS Ha BCi 3alTy4eHl KaHalM Taki
Omoku:

— equHui mpodiae KaieHTa / TOTEHIiHOTO KiTieHTa / TapTHEpa;

— KOMEpLIHHUN KaTalor IPOAYKTIB 3 yciMa yMOBaMH Ta IpaBUJIaMU
LIHOYTBOPEHHS 1 KOH(]irypariii;

— 0a3a 3HaHb.

Omxe, yMOBH OMHIKAHAJIBHOCTI  XapakTepU3YIOThCS TpPhOMa
aCIeKTaMH:

— MOKyNelb MPOBOANUTh OyAb-sKy oOIepamito 4epe3 OylIb-sKHii
3py4HUIl 115t ceOe KOMYHIKAIIMHUI KaHau 13 KOMIIaHi€1o;

— MiIPUEMCTBO Befie €AMHY 0a3y icTopii 3BepHEHb KIII€HTa uepe3
pi3HI KaHaIH;

— mepexiJy 3 OJHOr0 KaHaly KOMYHIKAaIii B IHIIMI BiIOYyBa€ThCS
0e3 BTparu ictopii KoHTeKcTy 3BepHenHs [10].

OCHOBHI  TepeBarM  KYIBII  OHJAWH: MOXJHMBICTH  3PYYHO
MOPIBHIOBAaTH IIiIHW TOBApiB, BEIMKHUA BHOIp TOBapiB, MOXIHBICTh
3a0M[aIUTH Yac 1 Tpomr. AJie TOJIOBHOIO KOHKYPEHTHOIO IepeBaroro
OHJIaWH-Mara3uHiB MOPIBHSHO 31 3BUYalHUMHU PO3/PIOHUMHU Mara3uHaMu €
He I[iHa, a PI3HOMAaHITHICTh aCOPTHMEHTY Ta MOKJIMBICTh BIILHOTO BUOOPY
TOBapy B Oy/Ab-sKuWil yac (Hanpukiaz, iHTepHeT-Marazud «MebenbOk» Mae
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ACOPTUMEHT TMOHAJ TPHHAMIATH THCSY ONMHHUIG TOBapy [16]). s
MOKYIIIB MeOJIiB MOXHA BHIUINTH TaKOX IHII TlepeBarn OHJIAIH-
MarasuHiB:

— MOKJIMBICTh OMHIKAHAJILHOI B3a€EMOIIT;

— OTpPUMaHHS  JIOJATKOBOTO  KaHaly BHYepmHOI  iH(opMmarii
PO 3alpPOTIOHOBAHI TOBAPH;

— HasiBHICTh peaJbHUX BIATYKIB NMPO NPUAOAHHS # EeKCILTyaTalio
TOBapIB;

— iH(opMyBaHHS MOKYMIIIB PO MPOJaXi Ta CHeliabHI aKIlii;

— MOYJIUBICTE oJiepIKaTH KacTOMI30BaHUI POAYKT,
B IHTEpaKTHBHOMY (opMari 3AICHUTH KOHCTPYIOBaHHS €JIEMEHTIB MeOIiB
(miadip koMOIHaII KOJILOPIB 1 IOETHAHHS MOJYJIIB).

JocnimkeHHs, NpoBeieHI B TJI00aNbHIA KOMIT IOTEpHIN Mepexi,
MiATBEPKYIOTh OMHIKAHAIBHICTh CIIOKMBYOTO BUOOpY, TOOTO MOKYIII
BUKOPHUCTOBYIOTh PI3HI KaHalW KOMYHIKalii i B pi3HMX KOMOIHaIisfX: B
IHTepHET-Mara3uHax 1 TpaJuliifHuX Mara3uHax. € MOKYII, siki BUOUPAIOTh
TOBapy B IHTEPHETI, aJie i1yTh JUBUTHCS HA HUX y Mara3uH, a00 BUOMPAIOTh
y MarasuHi, TMOTIM INyKalOTh B IHTepHETI, abo BHUOWpPAIOTH 1
BUKOPHUCTOBYIOTh TiIBbKH iH(opMalito 3 inTepHery. Ha Bubip kopucryBaua
BIUIMBa€ Oe3Jli4 YMHHUKIB, SIKi BiH BUBYAE IPOTATOM IEBHOTO 4acy Iepen
3mificHeHHsAM — mokymkd.  CTPyKTypa  MapKeTHHIOBHX  HH(DPOBHX
KOMYHIKallii Mae 4YOTHpPHU pIBHI BOPOHKM NpOJAXKIB: BiJl 3HaHOMCTBa
3 OpeHJ0M JI0 JOSUTBHOCTI KJieHTa (Tabm. 1).

Tabmur 1
CTpyKTypa MapKeTHHIOBHX KOMYHiKaliii Marasuny
Ne PiBHi MapkeTuHroBuit Tpanumiitai Hudposi
pIiBHSI | BOPOHKH KOMILIEKC MapKeTHHIOBi MapKeTHHTOBi
HPOJIaXKIB KOMyHiKamii KOMYyHiKamii
1 2 3 4 5
1 3HaHHA Po3pobxa Pexamui TB-peknama,
TOBapy ONTUMAJIBEHOTO MOBIIOMJICHHS | Bigeopekiama,
(OpeHny), | acOpTUMEHTY TOBapiB Ha coLiagbHI Mepexi
JoBipa 1 MOCITYyT, aCOPTUMEHT TpagHLiiTHIX

TOBApIB, SIKICTh TOBApiB, | KaHaJIax
LiHOYTBOPCHHS,
3aX0aH JUIS
CTHMYJTFOBaHHS 30yTY,
YMOBH ITOCTaYaHHs,
JIOJIaTKOBE CEpBiCHE
00CITyTOBYBaHHS
MOKYTIIiB
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[ponmossxennst Tadm. 1

1 2 3 4 5
2 3anikaB- | ®opmyBanus iHTepecy | Tpamwiiitni banepna pexnama,
JIEHICTD y cIlo’KHBaJa peKIIamMHi Bi/l€O, TOYHI
JIO TOBAPY YH MOCIYTH | TEXHOJOTIT MeiitHi
TapreTHHIH,
re0CerMeHTyBaHHS,
IHTepHET-CaMT,
MOOUIBHI 101aTKU
3 LlineoBa | Po3poOka it Pekmama Ha | KontekctHa
TUist ONTHMI3aLList mici peknama, KapTH,
NpoLeypH 3AICHEHHST | MPOJAXY, IHTEpHET-CalT
3aMOBJICHHS TOPTOBENIBHUH | KOMIaHIT,
1 IpuaOaHHS TOBApY 00’ext, call- | MOOLIBEHI JOATKH
MOKYTIIIEM, OpraHi3amis | LEeHTp
JIOCTaBKU TOBapiB
4 | Jlosums- ®dopmyBanns nporpam | CrermiansHi PoGora
HICTH JIOSUTBHOCTI TIPOTIO3HILII, 3 METPUKAMH,
MOHITOPHHT CRM-6a3o010,
noTped BUOYTOBYBaHHS
KJIi€HTa CIIeHapiiB,
B3a€EMOISL

IMpumitka. CxitageHo aBTopoM 3a Matepianamu [15; 16].

3 KOPHUCTYBa4aMu
B COIIaIbHUX
Mepexax, MOOUTbHI
pimeHHs (nani

PO HAMOIIKY 1
MarasuHH,
creriaipHi
MPOTIO3UIIii, HOB1
TOBapu)

MapKeTHHI TIOBHOTO LUKJIY OXOIUIIOE€ IOTEHIIMHHUX CIIOKHBayiB

3aJI€KHO  BIJ

TOTO,

o  SKOMY

KaHaIy

BOHH

HOTPAIISIOTh Y

BOPOHKY. OCKIIBKU CIIOKHBA4Yi BUMAraroTh Pi3HOTO MiJXOMy HA KOXHOMY
eTani BOPOHKH TNPOJAXKIB, BAXIMBO BIAMOBIIHMUM YHHOM KOPHIYBATH

MapKETHHTOBI

cTparerii.

Heit

CTpaTeTiuHuH

I IX1T

nependayvae

BUMIpIOBaHHS BIUIMBY CTpaTeTiii Ha 0OCSATH MPOJaXiB, OIIHKY JOCBITYy Ta
BUKOHAHHA BIAMOBITHIX MAapKETHHIOBHX 3axoniB. Boponka peari3ye
mporec 3a Kimbka cramii. Ckiam i KUTBKICTh IMX CTaiiil 3ajekaTh Bil
[TBOBOI ayIUTOpii, ACOPTUMEHTY TOBapiB, TOCIYT Ta 3aBAaHb, L0 CTOATh

nepes KOMIAaHIEr.

BaxniBo nmpaBUIIbHO ONTHUMI3YBaTH BUTPATH Ha MEAiMHI KaHAIM 3
ypaxyBaHHSM OXOIUICHHA ayauTopii Ta edektuBHOCTI. OCTaHHIM dYacoM
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OHJIAH-BiIcOpeKIaMa JEMOHCTPYE HalIMHAMIYHIIIIE 3pOCTaHHs cepel] yCixX
CETMEHTIB PEKJIAaMHA B IHTEPHETI 3 POKY B pik. JlpaliBepaMu 3pOCTaHHS
BUCTYIAIOThL IIEPII 3a BCE MOMIMIIEHHS (YHKIIOHAILHOCTI MOOLILHUX
MIPUCTPOIB (301IBIIEHHS eKpaHy, IIBUIKOCTI 00poOKH iH(popMaIrii), a TaKox
3araJIbHUA PO3BUTOK Tally3i: 3pOCTaHHS IIBHAKOCTI MOOIJHLHOIO 1HTEPHETY
1 KUIBKOCTI TeNEeBI30piB 13 IMIAKIIOYEHHSIM JO IHTEpHETY (Smart-
TeneBi3opu). Pa3oMm 13 THM YacTKa 3arajibHOI KIIBKOCTI TOMMH IIEPErTISLY
JHIHHOTO TeNeBi31HOTO KOHTEHTY (TpajuiiiiHe TejaeOaueHHs) 32 MUHYI
POKH 3MeHIIack Ha 16% [10].

Jlis Toro mo0 MiABMIIMMTH 3amaM’ STOBYBAHICTh BiJCOPEKIIaMHU,
moTpibHO, 1006 BOHA Oyila KOPOTKOIO, SICKPaBOIO 1 TpHUBEpTala yBary,
Ha MOYaTKy 1 MPOTATOM YChOTO BIJCOPOIMKA Ma€ JIEMOHCTPYBATHCS
gorotun OpeHga. EdeKTHBHICTH BiZCOpEKIaMU BHUMIPIOETBCS B X0l
CreialbHUX JOCTIIKEHb 1 CKIIAHacThes 3 TAaKUX €TalliB: ONUTYBaHHS
KOHTPOJBHOI TPYIM — I[JIHOBOI ayauTopii peKIaMOaBIlyl, 110 He Oaumia
PEKJIAMHOTO POJIMKA; OMUTYBAHHS EKCIIEPHMMEHTAIBHOI IPYNMU — I(IHOBOT
ayauTopil peKIaMoIaBiid, 110 0adwiia POJIMK, MOPIBHAHHSA PE3YJIbTaTIB (3a
mapaMeTpaMu: 3araM’sITOBYBaHICTh PEKIAMH, NPHHHATTSA PIMICHHS PO
kymiBmo). 11[o0 MIBUIIMTA KOHBEPCIHHICTH BiJCOPO3MINICHHS, TOYHHX
MEIIMHIX TapreTUHTIB, KOHTEKCTHOT peKiamu, HEOOXiTHO
BUKOPHCTOBYBATH JOJATKOBI MOXKJIMBOCTI 1HCTPYMEHTIB 1 cepBiciB poOoTH
3 wmerpukamu, CRM-6a3or0, BuOynOByBaTH CclieHapii, B3a€MOIIsTH 3
KOPUCTYBauaMH 1 3aMipsTH pe3y/bTaTUBHICTh KOMYHIKallili Ha BCIX PIBHSX
BOPOHKH TPOJIAXKIB.

BucHoBKH. PO3BUTOK HOBUX TEXHOJIOTIH Ta KaHAJIIB MApKETUHTOBUX
KOMyHiKaliii 103BoJIsie MOOYAyBaTH OMHIKaHAJIbHY CHCTEMY B3a€MOJIl, sKa
XapaKTEepU3yEThCSl  IHTErpali€lo  ACKIIbKOX KaHaiB Uil CTBOPEHHS
e(eKTUBHOI Ta TMOCHIIJOBHOI KOMYHIKallil 31 CIOKMBa4eM 13 METOI0
MOKPUTTS I[JILOBOI ayqUTOPii BCiMa MOXJIMBHUMHU KaHaJIaMU KOMYHIKaIlii.
OMHIKaHaJIbHA CTpaTeris MiJIpHEMCTBA PO3ApiOHOT TOPTiBI BU3HAYAE
HOro CTpPYKTypy KOMYHIKallili MpH peanizailil KOMIUIEKCY MapKeTHHTY 3a
PIBHSIMH BOPOHKH TPOJaXIB: 3HAaHHS OpeHAa, IOBipa, 3alliKaBJIEHICTB,
LUJIBOBHI BIIUB, JIOSUIBHICTD.

OCHOBHUMH MCTpUKamMH €()EeKTUBHOCTI Ha TIEPIIOMY eTari
3alydeHHS KOPUCTYBadiB € BIII3HABaHICT I iHTepec 10 OpeHpa.
Bineopekiama 103BoJIsS€ BIUTMHYTH Ha BITI3HABAHICTH OpeHNa, a CHIIBHHUI
OpeH/I MiIBHINYE KiJbKICTh OPEHIOBHX 3allMTIiB y momyky. Iligmpuemcraa
pO31piOHOT TOPTiBIIi BUKOPHCTOBYIOTh TAKOXK 1HIII IHCTPYMEHTH 1 CEpBICH
peamizamil OMHIKaHAJIBHOI CcTpaTerii MapKeTHHTY, cepel SKHX: Iepenada
JIaHuX o(IaiH-MpoaaxiB IS X CHTBHOTO BUKOPUCTAHHS i Yac OHJIaiH-
MPOAAXiB, TApreTyBaHHs, T€OCETMEHTYBaHH, aHATITHKA. 3alpoBa>KeHHS
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OMHIKaHAJIEHOI B3a€EMOJII J03BOJISE IIANPHEMCTBY PO3APiOHOI TOPriBii
BUOyayBaTH  e(heKTHBHI  KaHaId  KOMYHIKAIii 31  CIIOKHBaueM,
3a0€3MeYUBIIN HOTO JJOBIOCTPOKOBY JIOSTILHICTD.

OpepskaHi pe3yIbTaTH JOCIIIKEHHS MOXYTh OyTH BHKOPHCTaHI B
MONANBIII HAyKOBO-TIPUKIAAHIA POOOTI 3 pPO3POOKH MapKETHHTOBOTO
TUTaHy OMHIKaHATBHUX B3aEMOZIH.
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®OPMYBAHHS EJIEMEHTIB IIOJIITUKHU ITIPOCYBAHHSI
MNPOPECIMHOT'O PECTOPAHHOI'O OBJIATHAHHSA

K.C. Oainiuenko, 10.0. IOpuyk

Poszensinymo  cyuacnuii cman i meHOeHyii po36UMKY PUHKY 3aKAA0i8
pecmopanno2o  eocnodapcmeéd.  Busnauemo  OCHOGHUX — CROJICUBAYIE  PUHKY
npogheciiinoco 001AOHAHHA OISl PeCmOPAaHie ma OO0CHONCeHO Modelb 0Oi3Hecy
cepeonboeo po30pibHozo mnionpuemcmea yiei eanysi. Illpoananizoeano memoou
NPOCYBAHH PEeCMOPAHHO20 OONAOHAHHS HA PUHKY YKpainu 6 yMoeax dicopcmkoi
xoukypenyii. Ilicna awnanizy cy4acHux Kawanie MAapKemuHc08ux KOMYHIKayitl
komnanii « Komnnexc [Ipoexmy» 3anponoHoeaHo posuupsmu yiivo8y ayoumopino ma
mecmyeamu HO8I KaHAIU NPOCY8aAHHs MOBapy abo IHPOPMYBAHHS CROICUBAUIS.

Kniouosi cnoea: ynpaeuinus MapKemuHeOM, NPOCY8AHHs, NOULYKOBUIL
MapkemuHe, COYianbHO-MeOiliHULl MapKemuHe.
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