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TIHG ANALYTICE ANO

YOK 339.138

Y 36ipHMKy HaapykoBaHi MaTepianu MixHapoaHoOi HayKoBO-
npakTM4Hoi KoHdepeHuii «B2B MARKETING», aka Bigbynacs B
HauioHanbHOMY TexHiYHOMY YHiBepcuTeTi YKpaiHm «KuiBCbkui
NONITEXHIYHUIM iIHCTUTYT iM. Iropsa Cikopcbkoro» 29 sepecHs 2021p.
PO3MISAHYTO LIMPOKE KOMNO aKTyalbHUX MUTaHb MPOMUCIOBOrO
MapKeTUHry, MapKeTUHTY iHHOBaUiMHOI AiANbHOCTI,
MapKeTUHroBOro MeHeaXMEHTY, MapKeTUHIOBWUX AOCAIIAXEeHb Ta
6peHamHry. OcobnuBa yBara npuainaerbca npobnemam Ta
TEHAEHUIAM Cy4YacHOro NpoMMC/IOBOr0 PUHKY YKpaiHu.
MoceigueHHA Npo peecTpaudito npoBeaeHHs 3axoay N°777 Big
23.09.2021 p. BuaaHo [epxaBHOK HAYKOBOK YCTaHOBO
«YKpaiHCbKMN  iHCTUTYT  HAyKOBO-TEXHIYHOI eKCcnepTusan Ta
iHpopmauii». PekomeHpoBaHO A0 Apyky BueHoiwo pagoto
(haKynbTeTY MEHEAXMEHTY Ta MapKeTuHry npotokon N23 Big «25»
»OBTHSA 2021 poky.

Minicreperso ocsith i mayku Yipainn

Jlepxania Haykosa ycTanosa
«Yxpai

THTYT HayKoBo-Texmiunol
excnepTHIn T inpopyaniis

NOCBIIYEHHS Ne 777

52123 nepecin 2021 p.

1po peectpatiiio XV MikHapoiia HayKoBo-1paxTHINa KoNpepenttin
TpOBE/CHIA 3aX0AY
34 TEMOIO «B2B MARKETING»

10 BHierasBanni saxin | m. Kuis
pOBOMHTHCS

Onepxysau

Tepwin nponeacuns: 29-30 nepecnn 2021 p.

Kiankicrs yuacuuxis: 100

3a. Bitinom HaykoBoro cynposomkeiis [
7a oprasisauii Haykowwx saxonin /¢ &G
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Tanza YMIJIb ®EHOMEH CITOXKHBYOI BJIAII B YMOBAX
TIIOBAIIIZALIIT .ovvooeveoeveeeeee e eee e 314

Cexuis 4. HHndposnii (digital) mapkeTunr

Codis BYPJIIHI'AC-OITJTAKAHEILD, Jap’s BOEBABIIJIUB, 1Onis
'ABPUII BITJIMB TAHJIEMII KOPOHABIPYCY HA PUHOK

DIGITAL-MAPKETUHT'Y B YKPATHI TA CBITI ...coovvvveiriereiinne, 324
Onbra TABPUJIIOK, Hatanis FOJITHA IITYYHWM IHTEJIEKT B
BIBHECT ..ot 331

Amnina 'OJIOBOPOABKO, Haranist IMCAPEHKO BUKIJIMKU TA
MOXJIMBOCTI IUCTAHLIIMHOIO HABUAHHA IT1J] YAC

TMAHIEMIL COVID19 ...vviiiieceeceeieeeeeee ettt 341
Amnina TOJIOBOPOJIbKO, Tersna IIAPHOBA JIIJJOTEHEPAILIIS HA
B2B-PUHKY .....cooviiiiiiiiiiieees et eeeesie et es sttt s s 349
Alina HOLOBORODKO, Kateryna BAZHERINA FAN PERCEPTION OF
AUGMENTED REALITY IN SPORT MARKETING.........cccccevvvrrnnene, 361
Pocrucias I'YHJIAPEB, Jlioqmuna MOICEEBA MAPKETIIIEMC SIK
HOBA CTYIIIHB PO3BUTKY B2B......cooviiiieiiiireiceeeeeee e 370
Omsra JIPO3/JOBA, Arna BEPETOBA ITOHATTS LIM®POBOI'O
MAPKETHIHTY ...ttt en sttt ens st en e, 377

Japis KISIIKO, FOmis TABPUILI MAPKETUHI'OBI IHCTPYMEHTH
OHJIAMH TA ODDJIANVH 3B’SI3KY KOMITAHII TA CIIO)KUBAUA

Tersna KYUEPEHKO, [Omis TABPUII TPEH/IU 2021 DIGITAL
MAPKETHHITY ..ot 389

Hap’ss MATISALL, FOnis TABPUILI MAPKETUHI' Y COLIAJIBHUX
MEPEXAX AK IHCTPYMEHT [TIPOCYBAHHA ITPOAYKTY HA

Banepis HIKOJIAMYYK, Anacracis BABHY, FOumiss TABPUIL DIGITAL-
MAPKETHUHT $IK OJTHA 3 HAUBIUIMBOBIILINX TA
HAME®EKTUBHILINX TAJTY3EA MAPKETHHTY ..o 400
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5. HempaBmuBi pexmamHi cioraHu OpeHMIIB, sKi
NpU3BENH 0 CKaHnany [EnekTpoHHui pecypc]
/[ Bazilik. — 2021. — Pexum nocTymy [0
pecypcy: https://cutt.ly/gW6eH5e.

6. 11 mudoB, B KOTOpPbIE MBI BEPUM H3-3a PEKIaMBbI
[Enextponnmii pecypc| / ADME. — 2020. —
Pexxum JOCTYITY 10 pecypcy:
https://cutt.ly/uW6eB6m.

®EHOMEH CIOKHUBYOI BJIAJIU

B YMOBAX FJIOBAJII3A]_[Ii
K.¢.H., no1l. I'anna UMIJIb

Jlep>xaBHMI1 O10TEXHOJOTTYHUN YHIBEPCUTET

B cBiTi rmo0anizaiiiiHux npoieciB Ta iHHOBAIlil
(eHOMEHOM BHCTYIA€E CIIOKHUBYA BIIAJIa, SIKa 3A1MCHIOE
BILJIUB Ha €KOHOMIYHI BIIHOCUHH Cy0’€KTIB PUHKY Ta

ix B3aeMoji0. HuHi 3HayeHHS LBOTO BUIY BIAIU


https://cutt.ly/gW6eH5e
https://cutt.ly/uW6eB6m
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3HAYHO MOCHIIIOETHCS Yepe3 BIUIUB IHCTUTYILIHHUX Ta
€KOHOMIYHUX YMHHHKIB, YCKIQJIHEHHSI KOHKYPEHTHUX
MPOLECiB, TIMOOKI 3MIHU B CTPYKTYpi CIIOKMBUYOTO
PUHKY, (DYHKI[IOHYBaHHS MOHOIIOJIN, BUKOPUCTAHHS
1HHOBaIIHHUX (opM peanizaliii TOBapiB Ta MOCIYT,
BIIPOBAKEHHS TIPOTPECUBHUX CUCTEM TOPTOBEIBHOTO
00CITyrOByBaHHS.

[IpoBenaeHi  NOCHIKEHHS  CBiA4Yarh, IO
JIOCTaTHBOI YBAaru MOHATIHHO-KATErOPIHHOMY anapary
«CTIOKMBYA BJIaJIa» HE MPUAUIAETHCA. 31€01IbIIOTO
3yCTpIYa€eThCsl TEPMIH «PUHKOBA Bilaja CIIOXKUBAYIBY,
SKUAN B 3araJIbHONPUHATOMY PO3yMiHHI
IHTEPIPETYETBCS K  MOMJIIUBICTh  CIOYKHMBAYiB
BIUIMBATH Ha OpraHizamiiiHi CTPYKTYpH, a TaKOX
YyTJIMBICTh TOBEIIHKHA TOKYIIIIB JO 3MIHH I[IH Ha
ToBapu (4M OynyTh KyIyBaTW TOBap, SKIIO I[iHA
BHCOKA YM HAJTO BUCOKA).

CnoxuBua Biama mepeadavae Mepesik BHMOT,

SIKUH 3a TIEBHUX OOCTaBUH MOKE HOM’SIKIHYB&TI/ICSI qn
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HaBIaku, OyTH OUTBII >KOpPCTKUM. Tak, BAOMO, IIO
CMaKH CIIOJKHMBa4iB 3MIHIOIOTHCS IIOCTIMHO, a iX
BHMOTH B TIEP10/1 CTPIMKOTO MOMIMPEHHS U(pOBi3alii
3BOJATHCS BXKE HE TUIBKM JO SIKOCTI TOBapy 4YH
MOCIIyTH, aje ¥ JI0 MIBUAKOTO IiX OTpPUMaHHS Ta
BOJIOJIHHA. Y 1bOMY 3B’SI3Ky CIOKMBYa BJlaja
BUCTYIIA€ OJHHUM 3 TOJOBHUX (haKTOPIB KOHKYPEHIIIi,
sika Bce OUIbIIe 3arocTproeThes B puteiini (retailtrade)
Ta CTa€ CTUMYJOM A0 NOOYJAOBM HOBHUX CTpaterii
pPO3BUTKY OIi3HECYy 3ajulsl JOCSTHEHHS IOCTaBJICHUX
€KOHOMIYHMX LIJICH.

Huni cnoxuBua Bnajga pearye Ha BUKIMKU
30BHINTHBOTO CEPEIOBUIINA, 3IIMCHIOE HA HOT'O TUCK Ta
3laTHa BIMBAaTH Ha (OPMYBAHHS TEPUTOPIM PUHKIB
30yry Ta iX (QyHKIIOHYyBaHHS, 3a0e3MCUCHHS
COL1JIbBHO-EKOHOMIYHOTO MOPSIAKY JUSITBHOCTI
cy0’€KTIB pUHKY Ta JOTPUMAHHS MPABOBUX ACIEKTIB,
OaJlaHCyBaHHSI TIOMUTY Ta TPOIMO3UIIIA B OKPEMHUX

CerMEeHTax pPHUHKY (BIUIMB Ha MapaMeTpu PHUHKOBOI
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pIBHOBAru), OpraHi3allio KOHTPOJIIO HaJ
TpaHCaKI[IHHUMHU oTiepariisiMH, MM IBUIICHHS
e(eKTUBHOCTI 013HeC-TIPoIIECiB, OTNITUMI3AIIII0

polecy 3A1MCHEHHS MOKYIIOK IUIIXOM IMIUIEMEHTallii
1HHOBAIIHHUX TEXHOJIOT1H B PUTEHIII.

OOG’exTamMu  BJIAJIHMX  BIJHOCHH  TIOCTAlOTh
IPOIIECH, TOBApHU UM MocIyrH (iX IiHa), TpaHCaKIIii, 110
BUKOHYIOTh CBOi (DYHKIIli 3rigHO BOJl Ccy0’ekTa
(mepxaBa, 013HEeC-CTPYKTYpH, HACEJICHHS).
Pe3ynbratuBHICTh Ta €(hEKTUBHICTD (PYHKI[IOHYBaHHS
OCTAHHIX MOKJIMBA 332 YMOB 31MCHEHHS PEryJsipHUX
KOMYHIKaIllii Ta JOTPUMAaHHS MPABOBUX 1 ETUYHUX
HOPM TOBE/IHKH.

Hacenennss B mojii CHOXKHBYUOI BIaAu Mae
KOMYHIKaIliiiH1 3B’s3ku 3 Oi3HEC-CTPYKTypaMu Ta
nepkaBoro. CrioxkuBadi 6e31ocepeIHb0 BIUIMBAIOTh Ha
KOMITaHii 32 JOMOMOTOI0 KOHCHIOMEPU3MY Ta YHHSTH
TUCK Ha YpSAW, CIOHYKAIYM iX [0 TOCHUJICHHS

KOHTPOJIFO 1 J0 BXKHMBaHHSI 3aXOJIB JUISl 3aXUCTy
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cnokuBayiBy [1-3]. CHooxuBadi BIUTMBAIOTH Ha
30UIBIIICHHS! CETMEHTIB PUHKY Ta 1X IPUBaOJIUBICTD,
Mpolec BUKOHAHHS MPaBOBIAHOCHH 3 MPOJABIISIMHU,
OTpUMaHHA SKICHMX Ojlar Y BU3HAUYCHHM TEPMIH 3a
BCTAHOBJICHOIO I[IHOIO TOIIIO.

KomyHikariisi «HaceneHHs-IepkaBa» B IO
CIOXKMBYOi  BJQJAM  TPOSIBISETbCS M  4Yac
0e3Iocepe/IHbOl  B3a€EMOJIi TPOMAAsH 3 OpraHaMu
YIpPaBIIHHS B aBTOMAaTH30BaHIM cUCTEMI
«BipryanbHuii odic €NEeKTPOHHUX TMOCIYTr» TpH
3BEPHEHHI 3 MPOIO3HUIIIEI0 UM CKaproro ta 3ade3nevye
pO30piCTh 3BOPOTHOTO 3B’sI3Ky. B cBoro uepry B
yMOBax  JUDKUTAi3aIlii  JepkaBa cama  CTae
CHOKMBa4yeM 1H(OpPMAIIHHUX TMOCIYT Ta K CyO’ €KT
CIOKMBYOI BJIaJM BIUIMBA€ Ha BUOIp MpoOBaijepiB,
MOCJIyr, TporpaMHe 3a0e3ledyeHHs B I[IHOBOMY
cermenti. Mo  crTocyeTrbcst ~ Oi3HEC-CTPYKTYP
(opramizarii-cokuBayi), TO 1IX CIOXHBYA Bjaaa

peani3yeTbcsi 4epe3  KOHIIEHTpalild TOBapiB Yy
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PUHKOBOMY CETMEHTI abo MpoAak HEe3aMiHIOBaHHX
TOBapiB y CIOKHWBaHHI (TOBapH yHIKaJIbHOTO OpeHy
a00 TOProBOi Mapkw), IO MPU3BOJAUTH MOHOTIOJBLHUX
O3HaK JISVIBHOCTI Cy0’€KTIB TOCMOJIapIOBaHHS, 1 fK
HACJIiTOK, BUHUKHEHHS MOHOIIOJIBHOTO pPHHKY Ta
30UTbIIEHHS HOro wmacmrTaliB 3a OCTaHHI POKHU.
MoHONOABPHUN PUHOK (PUHOK YHCTOI MOHOIIOJIT)
XapaKTEPHU3y€EThCSI €AMHUM IIPOJIABIIEM, SIKHH TIPOJIAE
VHIKQIBHAHA TPOAYKT Ta KOHIIGHTPYE Yy CBOIX pyKax
BCIO PHUHKOBY BJaay, 1, MNEpPeAyCiM, HaJ IIHOIO
toBapy [4]. [ToromkyemMocst 3 TBEPHKCHHSM aBTOPIB,
0 «IOBOJKEHHSI JOMIHYIOUO1 IO3HIIi, CIJIBHOTO
[IAHIBHOTO CTAHOBHUINA, MOHOMOJII a00 mo3uIli
«CYTTE€BOI PUHKOBOI BJIaaW», SK TMPaBUIO, HE €
3JI0BMHCHUM a00 He3akoHHHM» [5].Y mpomy pasi
HEOOX1THO TOCHJIIOBATH KOHTPOJIb Ta PEryIIOBAHHS
piBHS MOHOIMOMI3alii pUHKIB 30yTy 3 METOI0

OaylaHCyBaHHSI BJIaJIA TOCTIOAAPIOIOYUX CYO’ EKTIB.
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Bce BHUIIE nepepaxoBaHe JI03BOJISIE
11eHTH(PIKyBaTH CHOXXKHUBYY BJIaAy SK JOMIHAHTHHUI
pecypc, MOTEHITIHHA 3JaTHICTh SKOTO TIOCUJTIOE BIUTMB
Ha OpPraHi30BaHICTh  JISJIBHOCTI  O13HEC-CTPYKTYP
BIIMOBIAHO 7O  CyYacHUX  BHMOT  TIOKYIIIIIB,
pEeTyJIIOBaHHS  TPAaBOBUX  BIAHOCHH,a  TaKOX
3abes3reuye HarJsi 3a pIBHEM MOHOIIOMI3AIIl Ha
puHKax 30yTy, TpOLIECOM IIIHOYTBOPEHHS Ta
CTUMYJIIOE PO3BUTOK 1HHOBaLIMHUX (POpPM MponIaxy
TOBapiB HACEJEHHIO [IJIi CTBOPEHHS e(EeKTUBHOT
COIIAJbHO-CKOHOMIYHOI CHCTEMH. 3a3HAYMMO, IO
CIOKMBYA BJaJia 37aTHA BUKOHYBAaTH CBOi (yHKIIIi
(oprasnizariiiHy, KOHTPOJIbHY, PETYJIOIYY, LUILOBY,
colllaJbHy, CTUMYJIIOIOUYY) HAa OCHOBI OpraHi3aliiHoro,
TEXHIYHOTO Ta 1H(OpMAIliITHO-aHATII TUYHOTO
3a0e3MeueHHs, 10 POPMYEThCS ChOTOAHI1 i BIUTMBOM
IHHOBAIIHHO-KOMYHIKAIlIMHUX TEXHOJIOT1H KOHIISIIIIi

«IamycTpist 4.0».
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