MOKpallleHHs KiHIIeBUX pe3yJIbTaTiB IIJIIPVEMCTBA Ha PUHKY
iHBeCTUIIiNI Ta aBiallilHMX TIOCIIYT, CHIPUATUMe OUIBII SKiCHOMY
MDK OpraHizallilHOMy 3B'SI3Ky MK cyO’eKTaMM PMHKY aBiarfil.
ITporuec BVIKOPVICTaHHS IHBeCTULIIVTHOTO MapKeTVHIY
Opi€eHTOBaHWMI Ha BUCOKUVI piBeHb BUKOPVICTAaHHS 1HBECTULIIVIHMIX
KOMYHiKalli¥1, IKi HOTpeOyIoTh BilTIOBITHOrO KPUTUYHOTO aHaIi3y
iHdopmarrii.
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3 1999 poky «MapKeTMHI CIIOXWMBYOIO  JIOCBigy»
(«eMITipUIHMT MaPKETVHI», «MapKeTHHT BpaKeHb») — I1e TIOHATTS,
sIKe MIITHO YBIVIIIIO B JIEKCMKOH MapKeTMHTOBVX PaxiBLIiB 3aBIsIKI
poboti bepnma Imirra [1]. ABTOp KOHIeNIl «eMIipyUaHMI
MapKeTUHI» HOCIKyBaB, $K KOMIIaHIi 3MYIIyOYM KIi€HTIB
BiguyBaTy, AymMaTi, opMyBaTH BITHOCUHM, CTUMYJIIOIOTB IX JisITH
(BuOmpaTHt i KymmyBaTu) IpeaMeTyi MapKeTUHIY, OpeHau i micisa
POIaXxy.

Ille panime, o0coOIMBOCTI CHOXMBAHHS, Ha OCHOBI
0CODMCTOTrO JI0CBiy B3a€EMOIil BUCBITIIIOBaINCS B poOOTi X0JIOpyK
i XipmMaHa, sIKi cTBep/KyBaJIl, IO B OCHOBI CIIOKVBaHH: JIeXKaTb
danTasivt, mouyrra i 3agososieHHd [2, ¢.132]. Tpaguuinso,
MapKeTMHI PO3IVIAfae CIOXMBAUiB SIK pallioHaJIbHMX OcCiO, ski
NPUIMAIOTh pillleHHs, $Ki MKIyIOTbCsS Mpo (PyHKIIOHAIBHI
OCOOJIVIBOCTI Ta IlepeBaru IIpeIMeTiB MapKeTuHTy. Emmipuanum
MapKeTVHI PO3[JISAAOTh CIIOXKIMBAYiB I1le 71 K eMOLIIVIHVIX JIIOIeVl,
gKi cTypOoBaHi OTpMMaHHSM HOCBiy IIPUMEMHUX IlepeXVBaHb.
Kommanii B ycbOMy CBiTi YCBiZOM/IIOIOTH, IO Ha pillleHHs
CIIOKMBaviB BIUIMBAIOTb €MOIIIIHO IIOPOIPKeH1 IIOUyTTs, HiIX
palioHaIbHO BuBaXKeHi mymku [3]. [locBin y crioxmBava BUHMKAE,
KOJIM KOMIIaHIsg BUKOPUCTOBYE [l 3aJlydeHHs JIIOOen CBOI
IIOCJTYTY B IKOCTI «CLIeHM» 1 TOBapM — SIK «PeKBi3UT» TaKVIM YMHOM,
100 CTBOPUTM MO0, 110 3amaM'aToByeTbes [4]. Takum dnHOM,
eMIIIpUYHUI ~ MapKeTVHI, B3a€MOJiI0UM 31  CIIOXMBa4daMli,
HaMara€TbCs  BUKIMKATVI  CWIbHY  BIiIIOBIAHY  €MOLIVIHY
(KOTHITMBHY) peaxllilo 3a JI0IIOMOT0I0 CEHCOPHOT TEXHIKL.

OHak, BUIOAETbCS BaXXJIMBMM Big3sHaumTH, 110 1IIMiTT cam
YiTKO 1 3 YIEeBHeHICTIO PpO3CTaB/IsS€ aKIeHTW Y CBOIM KHWM3I,
3BepTarouy ypary umrada: «Hackisibkmt O OimMcKydmM BUSIBUBCS
Balll eMIIipUYHNUI MapKeTVHT, BiH He 3MOXKe BpATyBaTV «IIOTaHW»
nponayKr». LluM BuCIOBOM, 1 HacTyIIHMM 3a HUM IIPUKIaZoOM
3HATOI 3 TIpofaXy MpoayKuii «Mars», aBTOp KOHIIEIIT
HaroJIOIIY€ETbCA BaXJIMBe - He3aJIeXXKHO Bil TOro, HaCKUIBKM
sgcKpaBoro He Oyia © mopis, B $Ki B3SB y4YacTb CIIOXMBaY,
He3aJIeKHO BiJJ IIOYYTTIB i eMOIil IKi BUHUKIIN Y CIIOXKMBayda, came
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pallioHaIbHI (MapKeTVHIOBI IIPOAYKTH i IOCIIyTH) € TIpeIMeTaMu
PVMHKOBOTO OOMiHY.

Emmipranmi MapKeTHHT IIPaKTUKYEThCH, KOJIN
MapKeTOJIOTV IIPaIllOlOTh 3 IIUIOBMMM TIpyllaMy i TOBapamMu,
BUXOIAYM 3a PaMKM 3al0BOJIEHHS OCHOBHMX IIOTpeO JIIOIVIHWAL.
Mera Takoi B3aeMOAii - 3adidTV CIIOXMBa4a, II00 CTBOPUTH
CIIOXMBUMIL eHTy3ia3M. Pesyibrar Takoi B3aeMopii - craTtu
YaCTVMHOIO IOBCAKIEHHOIO JKUTTEBOIO OCBily CIIOXMBaya.
EMmipyunui — migxig —nepembavae  poboTy 3 ayauTOpie€ro
CHoXWBayiB,  JleMorpadpiuHi  XapakTepuUCTUKM  SIKUX €
TPaWLIiTHOIO OCHOBOIO CerMeHTallii. XapaKTepUCTUKM MOXYTb
OyTu nmyXe pisHMMM, SIKi IOJISTAIOTh Y BUSIBJIIEHHI IOBEIiHKOBMIX
MojIeiev], IO € 3aTayIbHMMM IS BCi€l IJIboBOT ayAuTOpii [5].

Emmipranni mapkeruHr, 3a IlImiTroM, dokycyeTbcs Ha
JTOCBiJIi KJTI€HTIB, SIKVVI BUHVIKAE B pe3yJIbTaTi B3aEMOJIIT CIIOXKMBava
3 OpeHoM, ToBapoM i MmicieMm mokynku. Llevt mocsinm, B sKivich
IeBHIN Mipi, 3amillye QyHKIIOHaJIbHI I[iIHHOCTI HpeMeTa
MapKeTuHIy, BHAOIJOK 3MiHM CHOPUMHATTA  CIOXMBayeM
npeaMeTa MapKeTUHIY, BUKJIMKAHOIO eMOLIIVIHVMY, CEHCOPHUMM,
KOTHITMBHMUMM BinHOcMHaMm IiHHOcTerl. KilieHTn cTaroTh OUIBII
€MOLIIVTHO MOTMBOBAaHVIMM 3aBISKM MapKeTVHIOBUM MeToaM
3aJTy4eHHs, 3aCHOBaHVM Ha J0CBi/li, popMyBaHHi IIOYYTTiB.

OpHiero 3 BaXXMBUX AediHilliVl eMIipUYHOr0 MapKeTUHIY
€ IIOHATTS «KJIEHTCBKOro MocBimy». KirieHTchbKmMMI AOCBim - 1ie
BHYTPIIIHS i Cy0'eKTMBHA peaKlIlis KITi€HTiB Ha OyIb-sIKVVI IIPSIMUTA
abo HelpsIMUTI KOHTAKT 3 KoMIIaHi€lo. [TpsMurt KOHTaKT 3a3Budan
BifIOyBaeThCs B rpoieci IIOKYIIKVA, BUIKOPVICTaHHS i
oOciyroByBaHHS 1 3a3BM4Yant iHilitoeTecs KrIieHTOM. Herpsamumt
KOHTaKT HamyJacTillle BKJIIOYa€ He3alUlaHOBaHI 3ycrpiui 3
MpefiCTaBHMKaMM IPOAYKTiB, MOCIyTr abo OpeHmiB KoMITaHil i
npumMae PopMy YCHMX peKOMeHJIallinn abo KpUTUKM, peKilaMy,
HOBVHHVIX PeIopTaxiB, OmIsAAiB i Tak faiti [6, c.118].

B mopaneiioMy, imest eMmipmyHOro MapKeTMHIY HaOyiia
MOLIMPEeHH B MapKeTVHIOBIVI JIiTepaTypi B Pi3HUX KOHTEKCTax,
BKJIIOYAIOYM: JJOCBifl B3a€MOJIii 3 OpeHIIOM, TOCBifl CIIOXVBaHHS,
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JOCBiJl KOHTaKTiB 3 MapKeTMHIOBMM HpoayKToM. Okpemo
PO3IIIsAEThCA MOCBi MMOKYIIOK i mocBin obciyrosysanHs. OTxe,
IpUYMHA 3POCTAlOYOro iHTepecy A0 eMIIPUYHOIo MapKeTVHIY
IIOJIATAE B TOMY, IO BiH BayKJIVIBUV 1 HPAKTVUYHO KOPVICHW, SIK 1S
OpeHmiB, Tak i g CIIOXMBA4YiB 1 CIIPOMOXHMUM 3a0e3redmTit
BeJINYe3Hy eKOHOMIUHY IIHHICTb IS IiAIPUEMCTBA.
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