EVROPSKY CASOPIS EKONOMIKY A MANAGEMENTU ISSN 2533-4794 (Print); 2533-4808 (Online)

DOI: 10.46340/eujem.2020.6.3.12

Nataliia Savytska, ScD in Economics
ORCID ID: https://orcid.org/0000-0001-6569-6772

Kharkiv State University of Food Technology and Trade, Ukraine

Nataliia Dzhhutashvili
ORCID ID: https://orcid.org/0000-0002-7434-3183

Kyiv State College of Tourism and Hotel Industry, Ukraine

CONCEPTUAL MODEL OF MANAGEMENT
BY CUSTOMER ORIENTATION
OF A HOTEL SERVICE

Hatania CaBuubKa, 4. €KOH. HayK

XapKiscoKuli OepxcasHuli yHisepcumem xap4yy8aHHA ma mopeiesi, YKpaiHa
Hatania OxryTawsini

Kuiscbkuli 0epxcasHuli Konedx mypusmy ma 20mesibHo20 20Cnodapcmaa, YKpaiHa

KOHIEIITYAJ/IbBHA MOAEJIb YIIPABJITHHA
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The article is devoted to the conceptual development of the model that manages customer
orientation of hotel service. The features, types, and levels of customer orientation of the hotel
industry have been determined. The authors have developed the concept of management by
customer orientation of hotel service, which integrates the principles of marketing management,
human resources management, total quality management, and management by organizational
behavior of the service product’s consumer value. The principles of management by customer-
oriented service have been determined. The authors have offered the system of management by
client orientation of hotel service, which includes four subsystems: formation of functional quality
of service product; service product support; support of external and internal customer orientation;
diagnostics and monitoring of customer orientation. A model of management by customer
orientation has been developed, which allows determining the degree of customer orientation at
the level of interpersonal interactions and at the level of the organization.

Keywords: hotel industry, hotel service product, customer orientation, principles of customer
orientation management, conceptual model.

Berym. KiienT-opieHToBaHicTh JUISE rOTEeNbHOT iHAyCTpil KJTFOYOBHH €JIEMEHT
KOHKYPEHTOCIIPOMOXKHOCTI,  (hijocodiss 0OizHecy Ta crpaTerisi TOOYJIOBHM B3aEMOBIJTHOCHH  BCIX
3aiHTepecoBaHUX CTOpiH. [IpobieMa KIieHT-Opi€HTOBAHOCTI Y CEpBiCHIN 1HIYCTpii 3 MOMEHTY BBeJeHHs P.
HopmannoM' y HayKoBHii OOIr MOHSATTS CEPBICHUN MEHEKMEHT HE IepecTae OyTH akTyalbHOM. YBara
3apyOiKHHX Ta BITYM3HSHUX BUYCHHUX 30CEPE/PKEHA IMEPEBAKHO HA MUTAHHSIX SKOCTI CEPBICY TOTENIO, Cepes
octanHix gociimkens npami I'. Beapanina®, Y. Gao, A. Mattila’. Bupimenss cynepedHocTi Misk JOLIIbHICTIO
CTaHIapTH3AIlil TOTeILHUX MOCIYT Ta HEOOX1AHICTIO 32a0€3MeUeHHSI 1HINBI Ty alIbHOTO, KIIIEHT-OPIEHTOBAHOTO
nigxoxy posrsgactees y npami O. Bonk, H. Xapuronopoi'. Cepen BITYUM3HSHMX BYEHHMX ITUTaHHS

"'Normann, R. (1991). Service management: strategy and leadership in service business. Wiley.

2 Benpanina, I.K. (2019). Metonuka service quality B OLliHIOBaHHI IKOCTI TOTENBLHUX TIOCIYT. [Ipuazoecokuii
exoHoMmiuHul sicHuxk, 5 (16), 113-119.

3 Gao, Y. L., Mattila, A. S. (2014). Improving consumer satisfaction in green hotels: The roles of perceived warmth,
perceived competence, and CSR motive. International Journal of Hospitality Management, 42, 20-31.

4 Bouik, E. H, Xapuronosa, H. B. (2019). Yipapienue co3iaHueM BieuaT/IeHuil B CEpBUCE YEPE3 TBOPUECKHUIA MOIXO0/T
B pabore. Cospemennoie npobaemvl cepsuca u mypusma, 13 (2), 42-53.
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KJIieHTOOpieHTOBaHOCTI po3kputo y mpansgx O. Moprynerns!, H. Kpacnokyrcbkoi, C. TuxoHuenka?,
0. Xeryc®, M. MuxaiinoBoi* Ta iHImmx.

®parMeHTOBaHICTh AOCHIKEHb Y IIAPHHI B3a€MOJIl 3 KINIEHTAMU CTBOPIOE 3HAYHI MPOOJIEMH IS
Teopii Ta MPAKTUKX CEPBICHOT MiSITFHOCTI, BIAIOBITHO EPEIIKOKAE KOHIIENTYaTbHOMY TIPOCYBaHHIO B ITii
oOacri.

MocTranoBka 3aBaaHHsi. Y  BITUM3HSHIM OpPakTUIl  YOpaBliHHA 1€  He c)OpPMOBaHO
3araTbHONPUHHSATHH TIIXi 0 OIIHKA KITI€EHT-OPiEHTOBAHOCTI SIK Ha PiBHI MI»KOCOOMCTICHIX B3a€EMOJIH, TaK
1 Ha piBHI opraHizamiid. Y 3B’S3Ky 3 UMM BHUOYAOBYBaHHS KOHIENTYIBHUX 3acajl YIPaBIiHHSA KITI€HT-
OpIEHTOBAHICTIO CTAaHOBUTh 0OAa3MC TAKOI OIIHKH, MPHUHIUIHN, KPUTEPii, IHIUKATOPH Ta OE3MOCepeIHbO
cUCTeMy BaxkelNiB BIUIMBY. OTXke, METOIO JOCHIPKEHHS € Mo0ynoBa KOHUENTYaTbHOI MOZETI YIpaBIiHHS
KIIIEHT-OPI€EHTOBAHICTIO TOTENIO, IO JO3BOJUTH BH3HAYWTH (DAKTOpPH TMIABHUINEHHS pIBHA CEpBicy,
CIIPUMaHO] CITO’KHUBYOI IIHHOCTI CEPBICHOTO MPOIYKTY.

Mertopouioriss. TeopermuHuM  TiATPYHTAM  (QOpMyBaHHS CHCTEMH  YNPaBIiHHA — KIII€HT-
OPIEHTOBAHICTIO CEPBICHUX OpraHisamiii cramu iHcTuTyIiliHa Teopis ¢ipmu O. YinMmcona®: KOHIENis
crienn(igHUX Ta iHTEepCrenudigHuX PECypcCiB, JOTIYHUM TPOJOBKEHHSM SKOi CTalla TEOpis TWHAMIYHUX
moxiupoctei JI. Ticca, I'. Ilizamo, E. Illyena®, mo po3sBuHYy/Na peCypCHMH MiaXiJ CTpaTerivyHoro
MEHEKMEHTY’  y HalpsIMKY CTBOPEHHsS IHTErPalbHOI KOMIETEHTHOCTI Opramisaiii, Tak 3BaHOI
KOpPIIOPaTUBHOI MaHEBPEHOCTI. |HIMIMMHU TEOPETHYHHMH BHTOKAMH MPOBEICHOTO OCITI/UKCHHS CTaH
XOJICTHYHA TEeOopisi MapKEeTHUHTY, MapajurMa CepBiCHOTO MeHemkMeHTy. CaMe Teopis Ta MpakTHKa
CEpBICHOTO MEHEIKMEHTY IOKJIaJleHa B OCHOBY YMPAaBIiHHS KII€HT-OPIEHTOBAHICTIO MiANPHUEMCTB
rotenbHO1 iHAycTpii. CepBicHUN MEHEHKMEHT BWHUK Ha CTUKY pI3HUX Tally3eldl 3HaHb, 0a3yl4yHCh
Ha MDKIUCIIUIUTIHAPHOMY TiIXO1, TIO€JHAB METOOJIOTII0 MapKeTHHTOBOT'O MEHEKMEHTY 3 aKIEHTOM
Ha yrpasninas cnoxuBuuM noceimom (CEM Customer Experience Management)® Ta MapKeTHHIOM
B3a€MO/IIT; ympaBmiHHS ToackkuMu pecypcamu (HRM Human Resource Management); omepariitHoro
MEHEDKMEHTY, 30KpeMa ToTasibpHoTo ynpasmiaas sKkicTio (TQM Total Quality Management); ynpaBiiHHS
opranizauniiinoro noseninkoro (OBM — Organizational Behavior Management) B TpaktyBanni M. Bipa’,
. Hagnepa i M. Tymmana!®, inei B3aeM00OYMOBJIEHOCTI PO3BUTKY iHCTUTYLIMHOTO CEPENOBMINA i
MOBEIHKH JIIOJMHH, METOI0JONYHOrO MPUHIMITY XOJICTUYHOTO TepcoHaizmy! .

B ocHOBI Hamoro JOCHiKEHHS MOKIAICHO KpUTepii sKocTi mociyr, 3agani K. I'peHpoocom, skuii
BHJILIMB TEXHIYHY 1 (YHKIIOHAIBHY CTOPOHH SKOCTI'?, IO AIFOTh HA CIPUMHATTS CIIOKMBAYEM OTPHMAHOI

! Mopryiens, O. B. (2014). KniearoopientoBana MOJIENb CepBic-MeHEKMENTY. Haykoeuii icnux Xepconcbko2o
deporcagroeo yuieepcumemy, 9 (4), 111-115.

2 Kpacnokytcbka, H. C., Tuxonuenko, P. C. (2014). Oco6MBOCTI KJITiEHTOOPIEHTOBAHOTO yIPABJiHHS

Ha mianpueMcTBax. Haykosuii gichux Xepconcvkozo depacagnoeo yuigepcumemy, 9 (2), 33-36.

3 Apelt, H., Velykochyy, V., Zhehus, O., Zhumbei, M. (2019). Formation of a Strategy for Providing Customer-
Oriented Tourist Services. Academy of Strategic Management Journal <https://doi.org/10.1007/s11747-019-00718-x>
(2020, TpaBens, 04).

4 XKeryc, O. B., Muxaiinosa, M. B., Jli6piscekmii, B. 1. (2015). KiieHToopicHTOBaHMI IMiAXiI 10 MapKETHHTOBOT
TSUTBHOCTI Ha M ANPUEMCTBAX PECTOPAHHOTO TOCHIONAPCTBA. [HopMayilini mexHOI02Ii: HAYKA, MeXHIKA, MeXHOL02is,
oceima, 300pos ’s: mamepianu XXIII Mixcnapoonoi naykoso-npaxmuunoi konpepenyii (m. Xapxis, 20-22 mpasns
2015 p.), 3, 143.

5 Williamson, O. E. (2002). The theory of the firm as governance structure: from choice to contract. Journal

of Economic Perspectives, 16 (3), 171-195.

6 Teece, D., Pisano, G., Shuen, A. (1997). Dynamic capabilities and strategic management. Strategic Management
Journal, 18 (7), 509-533.

7 Bisenhardt, K. M., Martin, J. A. (2000). Dynamic Capabilities: What Are They? Strategic Management Journal, 21
(10-11),1105-1121.

8 Becker, L., Jaakkola, E. (2020). Customer experience: fundamental premises and implications for research. Journal
of the Academy of Marketing Science <https://doi.org/10.1007/s11747-019-00718-x> (2020, TpaBens, 07).

° Beer, M. (1998). Organizational behavior and development. Harvard Business School.

10 Nadler, D. A., Tushman, M. L. (1980). A model for diagnosing organizational behavior. Organizational Dynamics,
9(2),35-51.

' Capunpka, H. JI. (2014). XonicTuuHuii HEpCOHANI3M K METOAO0JIONYHA OCHOBA JOCIIKEHHS JIIOJHMHN

B TOCIIOAPCHKOMY PO3BHUTKY. Bichux Odecvbko2o nayionanvhoeo yHisepcumemy, 19 (1/1), 15-18.

12 Gronroos, C. (1994). From Scientific Management to Service Management: A Management Perspective for the Age
of Service Competition. International Journal of Service Industry Management, 5 (1), 5-20.
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mocyru. TakoX BUKOPUCTAHO po3IIMpeHy Moxaenb skocTi mocayr 0. Jlixtinena 1 fI. JlixtineHa, sixa
BKIIIOYA€ MaTepiaybHy (10 caMe OTPUMYE CIOXKHBAY); IHTEPaKTHBHY (SIK BiIOYBA€ThCSl 0OCITYroBYBaHHS);
KOPIOpaTUBHY (BIUIUB IMiIKY, pernyTarii) Ta GpyHKIiOHAIbHY — CIPUMMaHy CIIOKHBAYEM SKICTh MOCIyTH'.
3a maHoro miaxony (pyHKIIOHANBHA SIKICTh IHTETPYE BCI 1HIIN CTOPOHU SKOCTI ITOCTYTH.

Oxpemy BaxmmBicTb Mae meroanmunmit migxin SERVQUAL 3ampomonoBanmnit A. Ilapacypaman,
B. 3aiiramu i JI. beppi amst omiHIOBaHHS SIKOCTI TOCITYT. ABTOPCHKA TPpyTia 3allpoIloHyBaita 22 MapKepH SKOCTI
MOCITYTH, 00’ €THAHUX Y 5 KPUTEPIiB: HAAIWHICTh 5K 3/IaTHICTh HAJIATH BC1 OOIISHI MOCIYTH TOYHO B CTPOK 1
B IOBHOMY 00cs3i; 4yHHICTh, TOOTO TOTOBHICTH MEpPCOHANY CIIIBIOPAIIOBATH 3 KIIEHTOM, IIBUJKE
o0cyroByBaHHs 1 Iupe OakaHHsS KEPIBHUIITBA 1 TMEPCOHANY JONMOMOITH; IHIAUBIAyaJIbHUN TMiAXIT
JI0O KOYKHOTO TIOKYMISI Ha OCHOBI HOro ocobuctux morped (kKacrowmizaiisl); KpUTEpili BigdyTHOCTI
(MarTepiasbHICTB), TOOTO OUYiIKYBaHHS KII€HTIB BiJI OTOYYIOYOTO CEpeloBHINA HAaTaHHS MOCITYTH (CydacHe
o0agHaHHs, IHTEp €p, 30BHIIIHINA BUIIIAL TIEPCOHAITY); TIEPEKOHAHICTh: KOMIIETCHTHICTh, BiAMOBIJAJILHICTD
1 BIEBHEHICTh OOCIYyroByIOUOro mepcoHaiy ¢ipmu. JlaHuii MeTo] 3aCHOBaHMH Ha OLIHII PO3PHUBIB MiX
OUiKyBaHOIO Ta CHPHIIMAHOIO SAKICTIO MocyT. Moro miHHiCT TONATae y iHTerpanii MapkeTHHIOBHX METOJIIB
AHKETHOTO OMMTYBAHHS i3 YIIPABIiHCEKUMH METOIAMH TIO/I0JIAHHS BUSBIECHUX PO3PUBIB.

Pe3yabTaTu gociigxkenb. BiAmoBiqHO 10 JOTIKK JOCTIHKEHHS TPOAYKTOM [isITBHOCTI TOTENBHOI
IHAYCTpii BHCTyNHa€e CEPBICHUN MPOAYKT, IO SBJISE COOOI0 KOMITIEKCHY IOCHYTY, SKa LIUTICHO 1HTETpye
MaTepialbHi i HeMaTepialibHI CKJIaJ0BI MpOleCy TOCTWHHOCTI 4epe3 B3a€MOJII0 MepcoHaly 1 KI€HTa
Ta mepeadayac ieCpsAMOBaHe KIIEHT-OPIEHTOBAHE 0OCTyrOBYBAHHS".

KitieHT-0pi€HTOBAHICTh peami3yeThCsl Ha PI3HUX PIBHAX Ta B pisHUX (opmax. PoszpizHsAoTh
MDKOCOOHCTICHUI Ta opraHizamiifHui piBHI. MiKOCOOMCTICHA KITI€EHT-OPI€HTOBAHICTh BCTAHOBIIOETHCS K
pE3yNbTaT OKPEMHX, TOYKOBHX B3a€EMOJIA MK KIII€EHTOM Ta MEPCOHAJIOM, CEPBICHMM IEPCOHAIOM i
YIpaBIiHCHKUM TiepcoHanioM. Toi sk opraHi3aliifHui piBeHb — BiJOOpakae MiIiCHY CTPATETi4HO CKEPOBaHY
opraHizamiiiHy MOBEIiHKY KIIi€HT-OPIEHTOBAHOCTI cepBicy. BpaxoByroun IBOICTICTH PO3yMiHHS KIIi€HTa,
BUUISAIOTh BHYTPIIIHIO KIIIE€HT-OPI€HTOBAHICTh, sKa HalliJleHa Ha (OPMYBAaHHS JIOSIBHOCTI TEPCOHATY
IO KOPTIOPATHBHUX IIIHHOCTEH OpraHizaiiii i 30BHIIIHIO — 30pi€HTOBaHY Ha TIO3UTUBHUH KITIEHTCHKAN TOCBII,
MTOBEIIHKOBY Ta €MOIIHHY JOSIIHHICTD CIIOYKMBaYa TOTEIBHUX MOCIYT.

SIKicTh cepBicy Ta KIIi€HT-OPIEHTOBAHICTh CEpPBiCy — MOB’s3aHi MUTAHHS, IPOTE HE TOTOXHi. SKicTh
cepBicy nependayae TOUHICTb, IIBUIKICTH OOCITyTOBYBaHHS, KOMIIETEHTHICTh TIEPCOHAITY, TOBTOPIOBAHICTh
OJTHAKOBOTO PiBHS 0OCITYTrOBYBaHHS TOMIO. SIKICTh JI€KHUTH B OCHOBI MPOIECHOTO MiIXOTy Ta BHPAKAETHCS
y GYHKIIOHAIBHINA IIHHOCTI, 110 BU3HAYa€ 3a/I0BOJICHICTh KIII€HTA HAJAaHOIO TOCIYTOK TOTEN0 Ha PiBHI
CTaH/apTy 00CITyrOByBaHHS.

KnieHT-0pieHTOBaHICTh CEpBiCy CIUPAETHCS HA SIKICHUW CEpBic, alle i BpaxOBY€ BpasKeHHs KJII€HTA,
norpedye crnenudiuHuX OpraHi3aliiHUX KOMIIETEHTHOCTEH: BiUyTTs (3HAHHS Ta PO3YMIHHS) KIIi€HTa
(Customer Insights), HasBHICTH OpraHizamiiHOi KyJBTYPH KIIE€HT-OPI€EHTOBAHOI ITOBEMIHKH BCEpEaNHI
oprasizariii, mo mependadae 3aCTOCYBaHHS IHCTPYMEHTIB BHYTPIIIHBOTO MapKETHHTY, CIIOCOOIB pealbHO
ICHYIOYOTO CIiBPOOITHHIITBA MDK IpaliBHUKAMH, a TaKOXX KOPIIOPATUBHOI KyJbTYpH, SKa BH3HAYAE
CTaHJApTH TOBEIIHKU CEpPBICHOTO TEpPCOHANy, OPIEHTHUPH OpTraHi3allifHUX 3MiH 1 po3BHUTKY. LliHHicHI
opieHTallii, YCTAaHOBKHM 1 CTEPEOTHIIM, MOTHBAIlisl, KOMIIETEHTHOCTI (3HAHHS 1 MOJJIMBICTH HaBUaHHS)
MIEPCOHAITY, 0OCOOJIMBO CEPBICHOTO MepcoHay ((pOHT-TIEPCOHAIT) TOTEINI0, BUCTYIAIOTh 0a30BO0 CKIIAI0BOIO
opieHTari{ Ha KITi€HTA.

Takum umHOM, (OKyC yIpaBmiHHSA Kii€eHT-opieHTOBaHicTIO cepBicy (COSM Customer-oriented
Service Management) cripsIMOBYEThCSI Ha CTAHIAPTH3AIIIIO SKOCTI CEPBICY 3 OJIHOTO OOKY Ta MOHITOPHHI 1
OIIIHKY KJIIEHTCHKOTO JIOCBiJly 3 IHIIOrO. YKa3aHi TNPOIECH MarTh IUKIIYHUN XapakTep Ta TICHO
B32€MOTIOB s13aHi. JI0CBi/T KITIEHTIB MOYKHA PO3TIIAIATH ABOICTO: K BIIYTTS KIIIEHTIB Y Pe3yJIbTaTi IPOIIECiB
CTIO’KMBAHHS TIPOMYKTY Ta SK BIJMOBi/AI Ha yNMpaBIiHCHKI cTumynu. beprnanm XepOept LMiTT BU3HAUMB
KJIFOUOBHM 3aBJIaHHAM MAPKETUHTY — CTBOPIOBATH «IiHHUH KITIEHTCHKUN TOCBi»*, SIKUI CTAHOBUTH OCHOBY

! Lehtinen, U., Lehtinen, J. (1982). Service quality: a study of quality dimensions. Service Management Institute.

2 Parasuraman, A., Zeitaml, V., Berry, L. (1985). Conceptual model of service quality and its implications for further
research. The Journal of Marketing, 49 (4), 41-50.

3 Jlsxryramsini, H. M. (2020). CyTHIiCTb Ta 0COOIMBOCTI CEPBICHOIO IPOAYKTY TOTENO0. [H(hpacmykmypa punxy.
<http://www.market-infr.od.ua/uk/43-2020> (2020, Tpasess, 05).

4 Schmitt, B. H., Rogers, D. L. (2008). Handbook on Brand and Experience Management. Edward Elgar.
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1T yIpaBiIiHHs BpakeHHsMH Kinientis — Customer Experience Management'. Bin BHOKpEMHB I'SITh Pi3HUX
THUIIB AOCBIiTy, HA3BaBIIH iX CTPATETIYHUMH EeKCTIEpUMEHTATFHUME Moay siMu (SEM):

— cencopauii gocBin (SENSE);

adextuBHi nepexxuBanus (FEEL);

TBOpuMi mizHaBaneHuil nocein (THINK);

¢i3nyHMi 10CBia, MOBEIHKY 1 criociO xutts (ACT);

JIOCBIJT COIIANTBHOT 1IEHTUYHOCTI, III0 BUHUKAE B PE3YNbTaTi BITHOCHHU JI0 peepeHTHOl rpynu abo
KyJbTypH (RELATE)Z.

lonoBHMM 3aBAAaHHSAM YIPaBIiHHS KITI€EHTCHKHM JOCBIIOM € CTBOPEHHS HE3a0yTHIX BpaKeHb,
MO3UTHBHOTO JIOCBiy Ha BChOMY IIUISXY B3a€MOIII 13 KII€EHTOM. [HCTpyMEHTOM BUSIBICHHS TOYOK JOTHKY
i3 KimieHTOM € Kaprta nurixy kmienta (CJM Customer Journey Mapping), B sKiii 3a3HAYarOThCSI CTIOKHBYI
peaxiiii Ha B3a€MOJIIIO 13 IEpCOHAIOM. Y TOTeNbHIN IHAYCTpii 3aCTOCOBYEThCS KapTa mocBimy kiienta (GEJ
Guest Experience Journey).

Ha puc. 1 HaBeneHo JOTiKy B3a€MO3B 513Ky cdep (opMyBaHHS CEPBICHOTO MPOAYKTY (MarepiajbHi
YMOBH; TIPOIIECH OOCITYTrOBYBaHHS; MEPCOHAN; IHCTUTYTH TOCTHHHOCTI), 13 IHCTpyMEHTApIEM BiJCTEKEHHS
kiieaTcpkoro aocBiny GEJ (Guest Experience Journey) 3a ToukamMu KOHTaKTY.

OuikyBaHHS Bif cepBicy, (OpPMYIOTh OUIKyBaHy IIHHICTH BiJl CIIOXUBAHHS CEPBICHOTO MPOIYKTY
TOTEJI0 1 CTAHOBJISITh KPHUTEpialbHy OCHOBY Oa)XaHOTO KIIEHTCHKOTO A0cBiny. Ha Ham mormsa, MoxkHa
BUJIUIMTH YOTHPH PIBHS KIIIEHTCHKOTO JOCBIJY:

— ouikyBaHu#l (OakaHuil) (OPMYEThCS MapPKETHHTOBUMH CTHUMYJIaMH (permyTai€ro, peKiIaMoro,
BiJIT'yKaMH KJII€HTIB) 200 BXK€ HASBHUM BJIACHUM JIOCBIIOM Bi/IBiTyBaHHS TOTEJIIO;

— CTAaTUYHHHU — y JTaHUH MOMEHT 4Yacy, MOXK€ CTOCYBAaTHCh OKPEMHX IPOIIECIB y JIAHIIOTY B3aEMO/IIT
13 kmieHToM (Ha puc. 1. HaBegeHo Toukd KoHTakTy Guest Experience Journey (Iomryk rotesnto, mpoXKuBaHHS,
Xap4yBaHHS TOUIO);

— JAWHAMIYHUHA — 3arajlbHUH TIOTIISAM, 1110 BUSBISETHCA IMiJ] Yac TiepeOyBaHHS B TOTEIIO, B Pe3yJIbTaTi
CIIO’KMBAHHS CEPBICHOTO TIPOIYKTY;

— crhpuiMaHUH — IiTiICHE BpaXKEeHHS BiJl B3a€MOIIT 13 CEpBICHUM MPOAYKTOM T'OTEITIO TICIIsi BUCEIICHHS
3 HBOTO.

Guest Experience Journey mokaszye TOYKH KOHTaKTy 3 KJII€HTOM, BigoOpaskae IUISIX Bix BHOOPY
(TomIyKy) roTeiro, MO0 € CBOEPIAHMM BXOJIOM Y KII€EHTCHKAW JOCBIiJl, OCKIJIbKM camMe Ha I[bOMY eTari
(bopMyeThCs OUiKyBaHa I[IHHICTH CEPBICHOTO MPOAYKTY, IO NepeOyBaHHS B TOTENi, KOPUCTYBaHHA BCiMa
MOCITyraMu Ta BHCENIEHHS, TOOTO HAaOyTTS KOHKPETHOTO KIIEHTCHKOTO IOCBiny. barkaHwil (o4iKyBaHHWN)
KIIIEHTCHKUH JOCBiJ Yy TOTENBbHIA 1HAYCTpil BKJIIOYa€ MiHIMalbHi BHMOTH LIOAO O€3MeKH mepeOyBaHHs
y 3aKJIajii; YMCTOTH Ta KOMPOPTY HOMepHOro (oHAY 1 mpuiersiol TepuTopii; npodeciiiHoCcTi mepcoHany;
SIKOCTI OOCITyTOBYBaHHSI.

YV mporieci B3aeMOJIiT KITi€HTa 3 CEPBICHUM MPOAYKTOM KPUCTANI3YEThCS HOTO CHpUiiMaHa IiHHICTb,
OIIHIOETBCA SIKICTh Ta OpPIEHTOBAHICTh TEPCOHANY Ha MOTpeOW, IHTEpecH KIIE€HTa, IO B Pe3yibTaTi
BUPAXAETHCS Y MOBEIIHKOBUX XapaKTEPUCTHKAX: TO3UTHBHOMY KIIIEHTCHKOMY JOCBifi, 3aJ0BOJICHOCTI,
JIOSTBHOCTI, Oa)KaHHI peKOMEH/IyBaTH roTelib iHmuM. CrpuiiMaHa sIKicTh CEpBICHOTO MPOAYKTY, Ha BiAMIHY
BiJl TOBApHOTO TPOAYKTY, € HEMOCTIHHOI, CyTTEBO BAapiHOBAHOIO 1 3aJICKHUTH SK BiJl OCOOMCTICHUX PHC
KITIi€HTa, (TICUXOTUTT OCOOMCTOCTI, IIHHOCTI, 3BUYKH, KOJIHUIIHIA JTOCBIJT OTPUMAHHS aHAJIOTIYHUX ITOCIYT),
TakK i BiJl opraHi3aiifHoi KOMIIETEHTHOCTI, TICHXOJIOTI9HOT CTIHKOCTI Ta TO3UTUBHOI EMOIIHHOCTI TIEPCOHAITY.
BiamnoBiHO 10 MOBEAIHKOBOT TEOPii, CHPUHHATTS — CyO’€KTHBHA KaTeropis, IO BiJloOpaxkae MiWCHICTh
y dopmi uyTTEBOr0 00paszy 00’ekra. ToMy OJIMH 1 TOM K€ CEPBICHUN MPOAYKT MOXKE BUKIMKATH y PI3HUX
KITIIEHTIB  PI3HOBAJICHTHI €MOIi Ta BIXYYTTA: 3aXOIUICHHS, 33/J0BOJICHHS, HE3aJ0BOJICHHS, a0o
po3npatyBaHHs. PiBeHb SKOCTI, B CBOIO Yepry, 3aJICXKHTh Bifl CTyIEHS BiJIOBITHOCTI YsBIEHb KIIIE€HTA TIPO
peanbHU 1 OakaHWiA piBeHb 00CITyTOBYBaHHI B rotefi. Kpurepiem cTymeHs 3a10BOJICHOCTI KII€HTa € HOTo
MOBE/IIHKOBA peakilisi — Oa)kaHHsI OBEPHYTHCS B TOTENb LI pa3, ado eMolliiiHa — MOpaJuTH e 3pOOUTH
CBOIM JIpY35IM 1 3HAHOMHUM.

' Schmitt, B. H. (2003). Customer experience management: A revolutionary approach to connecting with your
customers. John Wiley & Sons.
2 Schmitt, B. (1999). Experiential marketing. Journal of marketing management, 15 (1-3), 53-67.
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SIKiCTh CepBICHHX TOCIYT € JUHAMIYHUM TPOLIECOM, OTKE MOTpeOye MEepMaHEHTHOIO ITiABUILCHHS
piBHS HaJaHWX TOTEJNEM TapaHTil 1 MOBipH M0 Hel 3 OOKY KII€HTIB, MO afeKBATHO OMHCYETHCS MOJEILTIO
OesnepepsHoro Baockonanenns PDCA Jleminra — Ilyxapra' (Plan — Do — Check — Act) rianyBaHHs —
3IIHCHEHHS — MepeBipka — Kopurytoda ais, abo moaemo DMAIC (anria. define — Bu3HauaTH, measure —
BUMipIoBaTH, analyze — aHanmizyBaTu, improve — BAOCKOHAIIOBaTH, control — koHTpomoBaTth). [Ipu mpomy
BaYKJINBO BPaxXOBYBATH BHXIIHI MOJOXKEHHS TOTAIBHOTO YIPABIIHHSA SIKICTIO cepBicHOTO MpoaykTy (TQM),
AKi CIIMPAIOTHCS HA HACTYIHI MPUHIMIIN Ta JIATIM B OCHOBY MDKHapoaHy cranaapty 1SO 9000:2015%, mo
BU3HAYAE CUCTEMY YNPaBIIiHHA SKICTIO, 30KpeMa B c(hepi FrOTEIbHUX MOCIYT.

1. Opienranis Ha crioXXUBaya — € PyHAaMEHTATbHUM TpUHIUTIOM TQM, sSIKuil pO3KPUBAETHCS B TOMY,
10 CIIOYKMBAY OIIIHIOE CEPBICHUN TIPOAYKT Yepe3 MPU3MY BIACHOTO CIIPUHHATTS PiBHS SKOCTI.

2. 3amydeHHs TiepcoHaly — 3abe3medye MOCTIHHY CIHibHY POOOTY BCIX CHIBPOOITHHKIB TOTEIIO
13 CTBOPEHHS LIHHOCTI CEPBICHOTO MPOAYKTY Ta MOCTIHHOMY HOT'O BIOCKOHAJICHHIO.

3. IlpomecHuit miaxig po3risanae MisUTbHICTH OpraHizalii gk Hadip Mid, 0 IepeTBOPIOIOTH BKJIAICH]
pecypcH B CEpBICHUH MPOIYKT — MOCIYTY, IO Peai3yeThCs CIIOKUBAYAM.

4. XOJICTUYHICTh CUCTEMH IOJIATAE B IHTErpallii MPOIECiB OKPEeMHUX MiAPO3/AUIIB, IO J03BOJISIE Tid
JIOCSITATH CTPATETYHUX IIJICH.

5. besnepepBHe nodinmeHHs SKOCTI Ta MPOIECiB JO3BOJISE OpTaHizaiii OyTH JTMHAMIYHOIO 1 THYYKORO,
MOCTIHO 3aCTOCOBYBATH HOBI METOMM ITiIBUIIECHHS CBO€T KOHKYPEHTOCIPOMOXKHOCTI Ta €(DEeKTHUBHOCTI.

6. [lpuifHATTS yNpaBIiHCHKHUX PIllICHh HA OCHOBI (DaKTIB, MiITBEP/UKCHUX CBIIOITB MPO JiSUIbHICTh
opranizaii, ki MOCTIHHO 30MpalOThCSI i aHATI3YIOThCS 33151 TIOMIIIICHHS POOOTH.

7. KomyHikariii Ta B3a€MOBITHOCHHH 13 BHYTPIIIHIMHU Ta 30BHINIHIMHU 3aiHTE€PECOBAHUMH CTOPOHAMH,
YIOPaBIiHHS 1 MITPUMKa 3BOPOTHOTO 3B’SI3KY 13 KIIIEHTAMH, TOCTaYaIbHUKAMH, MOTHBAIIiSI CIIIBPOOITHHUKIB
yCiX piBHIB YIIPaBIiHHS.

KopuryBanHsl SIKOCTi CEpBICHOTO MPOAYKTY BiIOYBAETHCS MMKIIYHO, & BIJICTEKEHHS SIKOCTI CEpPBiCY
B TOYKax B3a€MOJIii, modyaoBa kaptu AocBiny kiieHTa (GEJ) mo3BonstOTE: MO-Tiepiie, BUBYUTH CHOKUBYL
MepeBaru i OIMIHKH SAKICTh CEPBICY; IMO-Ipyre, BU3HAYUTH PO3PHUBH MDK OUIKyBAaHOIO Ta CIPHUHSTOIO
LIHHICTIO CEPBICHOTO TPOJAYKTY; TO-TPETE, 3MIMCHUTH KOHTPOJb SKOCTI poOOTH (PPOHT-TIEPCOHAIY; IO-
YEeTBEPTE, BIJIKOPUTYBATH CEPBICHUI MPOJIYKT BIJMOBIAHO JI0 KIIIEHTCHKOT MOJIEIi HOTO CIIPUIAHSTTSL.

BpaxoByroun Buille BUKJIa/IeHE, O3HAKH KII€HT-OPIEHTOBAHOCTI MiANPHEMCTB TOTENBHOI 1HAYCTpIi
BKITFOYAIOTh HACTYIIHI.

1. HasiBHIiCTB Micii i cTpaTerii, OpieHTOBaHMX Ha MmoTpeOu (3amuTH) KiieHTa. Opranizaiis HalijieHa
Ha PO3BUTOK JIOBIOTPUBAJIMX BIJHOCHH 13 KIIIEHTAMH, MICisl € 3pO3yMIIOO JIJIsl KOYKHOTO CITIBPOOITHHKA.

2. llinHicTh KJI€EHTAa $K JIOMIHaHTAa KOPIIOPATUBHOI KYyJIbTYPH peali3yeThCsl Ha BCIX PIBHAX
yIpaBIiHHS, B yCIX MifICKCTeMax Ta Mifpo3ainax oprasizamii. L[iHHICTE KJi€HTa MPOSBISIETHCS HA ABOX
PIBHSX: BHYTPIIHBOMY — IIEPCOHAN 1 30BHIIITHBOMY — TOCTS TOTEJIO.

3. Cy0’exToM pearrizallii cepBicy — € mepcoHaII TOTEITIO.

4.Toteni CTBOPIOIOTH KOPIOPATHBHY KYJBTYpY YB)KHOTO CTaBJICHHS JIO KJI€HTA SIK JIFOIMHU — i
BHYTPIIIHBOTO, 1 30BHIIIHBOTO. 3aJ0BOJIEHICTh 1 3ay4eHICTh TMEePCOHANY CTAHOBHUTH MIiAIPYHTS SIKICHOTO
CepBicy, a 3aI0BOJICHICTh TOCTSI TOTEITIO0, HOTO JIOSITBHICTD Ta MPUXUIBHICTD — JHKEPEJIOo J0XO Y MiANPUEMCTBA.

5. 3HaHHSA 1 pO3yMIiHHS MOTPEO KOXKHOTO OKPEMOTO KIIIE€HTA JIA€ MOXKIIUBICTh (POPMYBATH YHIKAIbHI
MPOTIO3MIIi1, HAZaBaTH SKICHUH CEpBICHWI MPOJYKT, 11O SIK HAlIMEHIIe BiJIITOBiIae OYiKyBaHIM MIHHOCTI Ta
CJIYT'Y€ KOMITACOM IMOKPAIIEHHS KIIIEHTCHKOTO JIOCBITY.

6. CTBOPIOIOTBCSL MOJKJIMBOCTI 1 YMOBHM JJIsl BUPOOHMITBA CEPBICHOTO TPOIAYKTY (3a0e3TeyeHHs
HAaBYCHHUM TIE€PCOHAIIOM, MaTepialbHUMHU PeCypcaMi, TEXHOIIOTiAMHI). BpaxoByOThCS IiJIi Ta iHTEpECH BCiX
3allydeHuX y CePBICHY MisIIBHICTH CTOPIH.

VYrpaBiiHHS KII€HT-OPI€EHTOBAHUM CEPBICOM — OaraToeTanHuil 6e3rnepepBHUN MpoIec MPUUHATTS Ta
peadizanii ynpaBiaiHCbKUX (YHKUIH (MIaHyBaHHs, OpraHi3allis, MOTHUBAIIis, KOHTPOJIb) MO0 BUPOOHUIITBA
Ta TIPOCYBAaHHS CEPBICHOTO TPOMYKTY 3 IJBUIICHOIO CIIOKMBYOK I[IHHICTIO, CIPSIMYBaHHS 3yCHIIb
Ha 3a0e3MneueHHs 33/10BOJICHOCTI KITIEHTIB, (GOpMYBaHHSI X TOBIpH, JIOSITBHOCTI Ta MPUXUILHOCTI JI0 TOTEJIO.
Ha puc. 2 momaHo aBTOpChbKE KOHIENTyallbHE OaueHHs MPOILECIB YNPaBIiHHA KIIEHT-OPi€HTOBAHICTIO
CepBiCy B 3aKJIa/Iax rOTEIBHOI IHAYCTPIi.

! lemunr, 2. (2011). Boixod uz kpusuca: Hosas napaduema ynpaenenus ao0omu, CUCEMAMU U NPOYECCAMU.
Mocksa: Anbnuna [Tabnummep.

2 Mexmynapoausiii crangapt ISO 9000 (2015). Cucmemvr meneodscmenma kauecmea. QCHOGHbIE ROTOHCEHUS. U
cnosaps <http://iso-management.com/wp-content/uploads/2018/09/ISO-9000-2015.pdf> (2020, TpaBens, 05).
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Puc. 2. Konuenuis ynpapiaiHHA KIi€HT-OPi€HTOBAHICTIO cepBicy rorear®

*(aemopcoka po3pobka)

300pakeHa Ha pUC. 2 KOHIICTIIiS YIPaBIiHHS KIIE€HT-OPIEHTOBAHICTIO CEPBICY TOTEINIO SBISE CO-
0010 CHCTEMYy TEOPETHYHHUX 1 METOMIOJIOTIYHUX TOTIISAIIB Ha BU3HAYCHHS 3MICTY, IiJIed, CyTHOCTI, 3aBIaHb,
KPUTEPIiB 1 METOJIB CTBOPEHHSI CIIOKUBUOI IIHHOCTI CEPBICHOTO MPOAYKTY. METOr ympaBiiHHS KIII€HT-
OPIEHTOBAHICTIO cepBicy € (hOpMYBaHHS TO3UTUBHOTO KIIEHTCHKOTO JIOCBITY, BPaXKSHb 1 €MOIliH KITi€HTA MTPH
B3a€MOJIIT 13 3aKJIaZIOM TOTENBHOT 1HTyCTpii 3311 AOCATHEHHS Oi3Hec-1IiJIel Yepe3 BUCOKI 3HAYCHHS KITIOUO-
BUX TTOBEIIHKOBUX XapaKTEPUCTHUK.

HaBezeHi HiKYe MIPUHIIUIIN YIPABIIHHS KITI€HT-OPIEHTOBAHUM CEPBICOM IHTEIPYIOTh METOJOJIOTIUHI
3acaayl MapKEeTHMHTOBOTO MEHEDKMEHTY, YIPaBIiHHS NEPCOHAJIOM, TOTAJIBHOTO YHPABIIHHS SIKICTIO Ta
YIpPaBIiHHS OpraHi3aIiifHO MOBEIIHKO0.

1. LliyicHICTh CUCTEMH KITI€EHT-OPi€EHTOBAHOCTI, ii 3B’S30K 3 1HIIMMU MPOIIECAMH 1 XapaKTePUCTUKAMHU
HiINPUEMCTBA, OCKUIBKH OKPEMO i1 €JIEMEHTH HE Jal0Th Pe3yJbTaTy.

2. [liHHICTH 30BHINIHBOTO Ta BHYTPIIIHBOTO KIII€EHTA — MPIOPUTET MiSUTPHOCTI OpraHizarii. Po3yminHs
KIIIEHTA Ta BIJCTEKESHHS HOTO CIIOKMBYHMX TIepeBar Ha MOCTIHHINA OCHOBI.

94



EUROPEAN JOURNAL OF ECONOMICS AND MANAGEMENT e Volume 6 Issue 3 2020

3. MOHITOpPHHT OIHKH SKOCTI CEpBICHOTO TPOAYKTY Ta IarHOCTHKA 3aJ0BOJEHOCTI KIIi€HTa
3 BUKOPUCTaHHIM MOJIEJIi CIIPUHHSTTS SIKOCTI.

4. ®opMyBaHHS MIHHOCTEH KITIEHT-OPIEHTOBAHOCTI B OpraHizaiii (BUXOBaHHS KYJIbTYPH).

5. HaBuaHHS nepcoHaTy Ta pO3BUTOK KOMITETEHTHOCTEH, YITPOBAPKEHHS METOIIB B3aEMOJIII.

6. Cranmaprusaiiis poOOTH EpCOHAY Ta KOHTPOJIb SIKOCTI poOOTH (PPOHT-TIEpCOHAITY.

7. JlosnpHICTB 10 CHIBPOOITHHUKIB Ta CTBOPEHHS A1€BOI CUCTEMHU MOTHBAIII] IEPCOHATY.

8. Opranizariisi ynpapJIiHHs MPOLIECOM KIII€HT-OPi€HTOBAHOCTI (HAsIBHICTD MEHTPY BiJMOBIIAaIBHOCTI
3a KIIIEHTCHKHI CEPBIC).

9. YrpoBaKeHHsI TEXHOJIOTiH KitieHT-opieHnToBaHOCTI (CRM, cucTeMu NOSIbHOCTI KITI€HTIB).

10. HasiBHICTh BHYTPIIITHBOTO CEPBICY Ta BHYTPIIITHHOTO MapKETHHTY.

11. ®opmyBaHHS COIiaTbHO-BIIMTOBITaTFHIX KOMYHIKaIlil, OpPSH/IIHT Ta YIIPaBIIiHHS PEITyTaIli€lo.

12. IepioguyHa 1iarHOCTUKA 1 MOCTIHHUI MOHITOPUHT CTYTEHS KITi€HT-OPIEHTOBAHOCTI.

13. luHaMivHICTh Ta THYYKICTh OpraHi3aliifHuX 3MiH 3a0e3meuye rapanrii cepBicy, HOT0 HaIiHHICTb,
TOOTO Ai€BICTH HA MOCTINHHIA OCHOBI.

14. OmiHOYHI TOKAa3HUKH KJIIE€HT-OPI€EHTOBAHOCTI BH3HAYAIOTHCS Uepe3 pe3yJbTaTUBHICTH
YIPaBIiHCHKOT AISTBHOCTI.

Konnenmist ynpapiiHHS KII€HT-OPIEHTOBAHICTIO PO3POOIISETHCS 3 YpaxyBaHHSIM IMOTOYHHX 3MiH
nmoTped, BUMOT, TOBEIHKM CIIOKHMBAUiB, TEXHOJIOTIH TOCTUHHOCTI, a TAKOX KOHKYPEHTHOTO CepelOoBHUIIA
rotenpHOro 0i3Hecy. Ha ocHOBI BHKIIaZeHOT BHIIIE KOHIICIIIT 3alPOIIOHOBAHO CHCTEMY YIPABIiHHS KITi€HT-
OpIEHTOBAHICTIO CEpPBiCy, HaBEJeHY Ha pHC. 3, IO BKIFOYA€ HACTYITHI ITiICHCTEMH.

1. ®opmyBaHHs (YHKIIOHAIBHOI SKOCTI CEpBICHOTO MPOAyKTy. DyHKI[IOHATbHA SKICTh BKIIOYAE
MatepiaibHi (BIIYYTHI) Ta HEBJIOBUMI SKOCTI ToCiHyr roteno. Jlo Hei BiTHOCHUTBhCS: KOM(OPTHICTH
MaTepiallbHUX YMOB TNPOXKMBAHHS;, SIKICTh IPOIECIB OOCIYrOBYBaHHSIM, CYYacHICTh TEXHOJOTIH; SIKICTh
B32€MOBITHOCHH 3 ITEPCOHATIOM.

2. TlinTpuMKka CepBICHOTO MPOAYKTY. 3a0e3IeUy€eThCs 3aJ0BOJICHICTIO MIEPCOHAY YMOBaMH IIpalli,
COLIIANBbHO-TICUXOJIOTTYHUM KIIIMaTOM B KOJIEKTHBI, IEPCIIEKTUBAMHE Kap’ €PHOTO POCTY, CTHUIIEM Ta METOJJaMU
YIOpaBIiHHS B IIJIOMY; B3a€MOJI€I0 y KOJEeKTHBI. Takok maHa mijmcucTeMa 3ade3nedye 0e3mpoOIIeMHICTh
B3a€MO/IIT KITi€HTA 31 CITy)KOaMH TOTEIN0, BU3HAYa€ HA CKUTHKM MiHIMATbHIUMH € 3yCHJUISA KIIIEHTa Ha BChOMY
HUIAXY KIIEHTCHKOTO JOCBIY.

3. [linTpuMka  KIIIEHT-OPIEHTOBAHOCTI  BiZOYBAa€ThCS  HA ABOX  PIBHAX: 30BHIITHHOMY  Ta
BHYTPIIIHBOMY. Y TIEpPIIOMY BHIAJIKY 3iHCHIOETHCS 3aBASKN (POPMYBaHHIO y MIEPCOHATY KOMIIETEHTHOCTEH
KITIEHT-OPI€EHTOBAHOTO CEPBICY, 30KpeMa 3aIy4eHOCTI nepcoHany (MposIBISETHCS Y 0013HAHOCTI 13 Mici€ro Ta
[UISIMU KJTI€HT-OPIEHTOBAHOCTI OpraHi3amii Ta MOACHHIN TpaHCIsLil KOPIOPaTUBHOT KYJIbTYPH; Yy TIAUBOCTI
(emmarii) mepcoHary 0 IPo0IeM TOCTS, BaXKIIMBOCTI IHTEPECIB KIIEHTIB JIJIS TOTEN0. Y IPYTrOMYy BUTAAKY
MiATPUMKa TPOSBISIETBCS Y GOPMYBaHHI BHYTPIIIHBOI  KJII€HT-OPIEHTOBAHOCTI, TOOTO OMIKyBaHHI
KEpIBHMLITBA TOTENI0 MUTAHHSAMHM HABYaHHS TEpPCOHaNy, KOM(OPTHOCTI yMOB Mpalli, IHHOCTI 3yCHIb
MPAIliBHUKIB TOIIO.

4. JliarHOCTMKa Ta MOHITOPHHT KI€HT-OpieHTOBaHOCTi. JlaHa miAcucremMa TIpPYHTYETHCA
Ha BIJICTE)KCHHI ~Ha TIOCTIMHI OCHOBI KJIFOUOBMX METPUK KIIIEHT-OPIEHTOBAHOCTi, BCTAHOBIICHHS
B33a€MO3B 13Ky MiX (hakTOpaMu, 1HIUKATOpaMH Ta MOBEIIHKOBHMH peaklisiMU KII€HTIB. 3a pe3yjbTaTaMH
JTAHUX TIPOIEAYP 3MIHCHIOETHCS OIiHKA YIIPABIIHHS KITIEHT-OPIEHTOBAHICTIO OpraHi3allii, I MpOBeIeHHS
SKOI 3aCTOCOBYIOTHCSI €MITIPHYHI MapKETHHIOBI JIOCHIDKEHHS CHOXKHMBYOTO CIHPUHHSTTS KIIEHTCHKOTO
JIOCBiy, Ha OCHOBI SIKUX BHOCSATBHCS KOPEKTHBH Yy CTaHIApTH OOCIYrOBYBaHHS, il (POHT-NEpCOHANY,
3aX0JIM YIIPABIIiHHS B3a€MOBIIHOCHHAMH 13 KIIIEHTAMHU.

HaBenena na puc. 3 cucremMa ympaBiiHHS JO3BOJIIE BU3HAYUTH CTYMiHb KIIIEHT-OPi€HTOBAHOCTI
Ha PiBHI MI>)KOCOOMCTICHUX B3a€MOJIil Ta HA PiBHI OpraHi3arfii.

COS =1 (K1; K2),
ne COS — cTymiHb KIIEHT-OPIEHTOBAHOCTI CEpPBICYy TOTEIIO;

K1 — kiieHTChKU# TOCBi (BpayKeHHs KITI€HTA Bijl CIOKMBAHHS CEPBICHOTO MPOIYKTY);
K2 — piBeHb KITIEHT-OPi€EHTOBAHOCTI MEPCOHAIY.
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BucnoBku. MeTomomoris MPOBEAEHOTO JIOCTIPKEHHS TPYHTYEThCS Ha IHTErpamii MeTOo.iB
MapKETUHIOBOTO MEHE/PKMEHTY, YNPAaBIiHHS JIOJCHKUMU PECypcaMH, OpTaHi3alliiiHOI0 MOBEJIHKOIO Ta
OTIepAIlifHOTO MEHEDKMEHTY.

VY pe3ynbTarti IpoBEACHNX JOCTIHKEHh KOHIENTYATbHNX 3acajl YIIPaBIiHHS KII€EHT-OPiI€HTOBaHICTIO
CEpBICY TOTENIF0 BHOKPEMJICHO O3HAKW KIIIEHT-OPIEHTOBAHOCTI: IMHUPHUH I1HTEpeC 10 KII€HTa; CTBOPCHHS
KyJIBTYPH KIII€HT-OPIEHTOBAHOCTI; YNpPAaBIiHHS Ha OCHOBI MOCTIHHOTO MOHITOPHHTY JaHHUX 1 (aKTiB,
MiATPUMKA 3BOPOTHOTO 3B’S3KYy; OPIEHTOBAaHICTH Ha MPOIIEC, YIPABIIHHSA MPOIECOM 1 BIOCKOHAJIECHHS
npoliecy; MpOaKTHBHE (BUIEpEKAlOue) YIPaBIiHHS; BpaxyBaHHS 3alMTIB KIIEHTIB (BHYTPIMIHIX i
30BHIIHIX); IParHEHHsI 10 TOCKOHAJIOCTI Yepe3 BIIPOBAKCHHS CTAaHIApTIB 00CIyroBYBaHHS; B3aEMOis 0e3
KOPZIOHIB, 3alTy4eHICTh MepCcoHaNy (TOM-MEHEeKMEHTY, (DPOHT-TIEpCOHAY, 3a0€3MeUyIYoro MepCOHAIY)
B 3aBJIaHHS, TIOB’s3aHI 3 KIIEHTCHKAM JOCBIIOM (IIPO30PICTh BHYTPIIIHBO-KOPIIOPATUBHUX Oap’€piB,
peryJsipHe HaBYaHHS).

[ToeaHaHHsT TPOLECHOTO, LIHHICHOTO Ta TOBEAIHKOBOIO MiAXOAY JO3BOJMIO CQOPMYITIOBATH
MPUHLIMIN  yTPABIiHHS ~KIIEHT-OPIEHTOBAHICTIO CEpBICY TOTENIO: IUTICHOCTI; IIHHOCTI KIi€HTa
(BHYTpIIIHBOTO 1 30BHILIHBOTO); CIIBPOOITHUITBA Ta JOSUIBHOCTI 10 MPAaLliBHUKIB; CTaHAApPTU3ALI] SKOCTI;
couianbHOl BiANOBiAATBHOCTI B KOMYHIKallifiHiii Ta oOpraHi3amiiiHid iSUIBHOCTI; pe3yJbTaTHBHOCTI
YIPaBIiHCHKOI MiSTPHOCTI; IMHAMIYHOCTI Ta THYYKOCTI OpraHi3alifHuX 3MiH.

3anporoHOBaHO CUCTEMY YITPABIIiHHS KIIIEHT-OPI€EHTOBAHICTIO CEPBICY, IO BKIFOYAE TaKi MMiJCUCTEMHU:
(dopMyBaHHS QYHKIIOHAIBHOI SIKOCTI CEPBICHOTO MPOIYKTY; MIATPHUMKA CEPBICHOTO MPOJYKTY; MiATPUMKA
30BHINTHBOI Ta BHYTPIIIHBOT KIIEHT-OPIEHTOBAHOCTI; AIarHOCTHKA T4 MOHITOPUHT KJIi€HT-OPiEHTOBAHOCTI.
Jlnst BUMiproBaHHST Pe3yJIbTaTUBHOCTI YIPABIiHHS KIII€HT-OPIEHTOBAHICTIO CEPBICY TOTENO PO3pOOIEHO
(GyHKLUIOHATIBHY MOJENb, IO JO3BOJISIE BU3HAYUTH CTYHiHb  KIIEHT-OPIEHTOBAHOCTI  Ha piBHI
MI>KOCOOMCTICHMX B3a€MO/IIM Ta Ha PiBHI OpraHizarfii.

OnepxaHi pe3ynbTaTH MOXYTh OYTH BHKOPHCTaHI B MOJANIBIINX JOCHIDKEHHAX Ui PO3POOKH
IHCTPYMEHTaJIbHUX METO/IMK YIPABIiHHA KII€HT-OPI€HTOBAHICTIO 3aKJIAAIB FOTENIBHOT 1HIYCTPii.
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